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Plastics Limelighted 
Aid for Armament 
Walker Wisdom 
Columnist’s Diary 





Chris Sinsabaugh 





AUL HOFFMAN, speaking as}! 
vice-president of the passenger 
var division of Automobile Manu- 
facturers Assn., 
did not throw a 
wet blanket on 
the hopes of 


Sparks 


Train Mechanies 


| 
| 
| 





makers and deal- 
ers of having 
1942 models, when 
he asked the 
engineers to 
avoid changes 
that would com- 
pel extensive new 
tooling and to 
conserve the use 
of special metals. 
It may have looked that way 
at first glance, but the _pessi- 
nists overlooked one thing—the re- 
ourcefulness of the men who de- 
ign and build our motor cars. 
Needs must when the devil drives, 
they say, so if their activities are 
wurtailed in one direction, there 
we plenty of other ways to turn. 
For instance, and a mighty im- 
portant instance at that, there’s 
plastics, which may be a blessing 
in disguise, to make up for the cur- 
tailment on special metals. 
ae 





G. W. Walker 


| 


PLASTICS is no stranger to the 
wtomobile industry. Already it| 
tas its place in the picture and its 
psition has been strengthened by 
the possibility of the advent of the 
jlastic body in the very near fu- 
ture. In fact, one might say it al- 
rady is here, for Henry Ford has 
umnounced that his company has 
wuilt and experimented with a 
plastic-bodied car, and is getting 
in a position to produce cars of 
this type. I’ve become intrigued 
with the idea but, without the 
factual knowledge to write a 
really good story on the subject, I 
have appealed to an_ authority, 
George W. Walker of Detroit, the 
industrial designer, no stranger to| 
the automobile industry, for en- 
lightenment on the Subject. 
* 


NECESSITY being the mother 
of invention—and invention being! 
ways productive of “bigger and| 
etter” things—even wide conser- 
ration of special metals, as far as 
the motor car industry is con- 
erned, can be a blessing, believes 
Walker—and by this he means a 
lirect blessing, a real one, and not) 
i blessing in disguise.” 
“Because the automobile industry 
tas the brains and the ingenuity to 
dapt itself to new materials and 
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NADA Is Pledged 


U.S. Assistanee to 


Details of Program Now) 


Being Worked Out, 
Cargile Reveals 


On Dealer Front 


Illinois and Michigan Page 


dealers to convene ........... 3 
Used car drives set.............. 16 
Cincinnati dealers start 

mechanics school ............. 18 


By Mel Adams 
Staff Correspondent 


CHICAGO.—Full coopera- 
tion and financial aid of fed- 
eral agencies in the National 
Automobile Dealers Assn.’s 
proposed mechanics - training 
program was pledged last week in 
Washington, it was announced here 
Friday by L. Clare Cargile, NADA 
president, and C. W. Bishop, gen- 
eral counsel, who had spent two 
days in the capital. Details of the 
nationwide program will be avail- 
able shortly. 

Cargile’s trip to Washington fol- 
lowed the initial session of the new 
NADA executive board in Detroit 
early last week. After considerable 
discussion of the plan, the com- 
mittee voted to have Cargile con- 
fer with government officials. 

In Washington, Cargile and 
Bishop conferred with Major Kitz- 
miller, of the Quartermaster Gen- 
eral’s department; William S. 
Knudsen, defense director; Direc- 
tor Dooley, in charge of industry 
training; D. H. Davenport, assist- 
ant director of the labor statistics 
bureau; James Kelly, director of 
U. S. department of education vo- 
cational training, and John Man- 
ning, head of the National Youth 
Administration auto mechanics 
projects. 

Knudsen, Dooley, Davenport and 
Kelly are preparing statements to 
be released through NADA within 
a week, Cargile and Bishop an- 
nounced. They added that the 
NADA program being worked out 
for training mechanics among 
Army selectees, will be ready for 
announcement shortly thereafter. 

Dooley, former personnel direc- 
tor of Socony-Vacuum, stressed the 
vital need for training within the 
industry. Davenport’s statistics, to 
be released later, will cover the 
anticipated drain of mechanics to- 
ward and into primary defense in- 
dustries. Kelly predicted that full 


cooperation and financial aid to 
(Continued on Page 16, Col. 5) 


Farm Incomes 
For Past Year 
Best Since 1937 


WASHINGTON. — Farmers’ cash 
income from marketings, commodi- 





Tempest in Teapot? 


WASHINGTON. — A _ tempest 
in a teapot followed publication 
last week in daily newspapers 
of the country of a statement 
attributed to Mrs. Franklin D. 
Roosevelt at her press con- 
ference, in which her remarks 
were interpreted to hint that 
the government might have to 
ask the public to refrain from 
the purchase of new automo- 
biles in case the production of 
which would interfere with re- 
armament. Apparently this was 
taken as a tip-off of what the 
White House was thinking, and 
fear of such action is said to 


have aroused the automobile in- 
dustry, judging by the reaction 
which has reached the nation’s 
capital. 
Investigation by 
News’ Washington staff corre- 


AUTOMOTIVE 


spondent throws a_ different 
light on the situation. Ap- 
parently the statement of the 
First Lady of the Land was 
misunderstood and also miscon- 
strued. Mrs. Roosevelt cannot 
be directly quoted, but it is 
understood that at the press 
conference, in a discussion as to 
what the people of England 
have been doing as _ sacrifices, 
she was asked to enlarge upon 
a previous statement in which 


she had talked about possible 
sacrifices this country might 
have to make for national de- 
fense. 

In answer, Mrs. Roosevelt is 
reported to have said that it is 
fairly obvious to her that if 
this country is to have full pro- 
duction of certain things vital 
to defense, certain plants are 
going to have to be used to pro- 
duce these materials. As an ex- 
ample she cited an automobile 
plant, referring to the sugges- 
tion that had been made that 
there be no new models intro- 
duced. Her line of thinking was 
that perhaps these plants will 
want to produce war materials 
and that this cannot be done if 
the demand for new automobiles 
keeps up. 

The First Lady is said to have 
denied that there has been any 
suggestion that sales of new 
cars be curtailed, but said that 
the country could be thinking 
about such a possibility for the 
future and be willing to co- 
operate if the necessity arises. 
Such cooperation will help the 
manufacturers (meaning others 
besides automobile makers) to 
return to a normal business 
after this emergency is over, 
she declared. 





Car Industry is Preparing 
To Meet Shortage of Metals 


DETROIT. — Except possibly for 
some alloyed steels, the automobile 
industry is prepared to meet prob- 
lems arising from the diversion to 
national defense production of such 
special metals as zinc, tin, alumi- 
num, nickel and magnesium. 


In finding a substitute for zinc, 
which is used chiefly in radiator 
grilles, door handles and non-corro- 
sive parts in carburetors, etc., the 
industry is expected to make con- 
siderably more use of plastics, 
rustless steels and synthetic rub- 
bers than heretofore. 

The zinc industry has named a 
committee to cooperate with de- 
fense officials, which action may 
stave off formal priority on this 
metal. 

Tin, employed mostly for solder- 
ing bodies and bearing materials, 
will likely be conserved by using 


less solder and by incorporating 
more copper, lead and cadmium 
to decrease the amount of tin in 
bearings. Dutch tin interests plan 
to operate a government-financed 
tin smelter in the U. S, as a 
means to add to domestic output 
of this metal. 

Car makers for some time have 
been going back to iron and steel 
for pistons and heads, now made 
of aluminum, but a sudden switch 
without time to adapt facilities 
probably would bring about con- 
siderable difficulties. 

While the industry has found no 
substitute for nickel in some opera- 

(See SHORTAGE, Page 13, Col. 1) 
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Defense Strikes Spread, 


Slow Production of Cars 
——— —iPaeckard, Olds 


Forced to Close 


Ford Given U. S. Contract 
As Labor Withdraws 
Its Objections 


On Defense Front 


Road survey shows Page 
A 000 more needed ...... 
Defense boosts tire sales........ 13 


Fuel supply held ample......... 


By Pete Wemhoff 
Managing Editor 


DETR OIT.—As govern- 
ment officials battled to avert 
further trouble, strikes con- 
tinued last week to hamstring 
vital defense work and halted 
temporarily the production of new 
cars in two instances. Officials saw 
slight chance for a major break- 
down in production, but were using 
every precaution. 

Week’s developments were these: 


Continuance of the week-old 

dispute at Motor Wheel Corp., 
Lansing, caused Packard to sus- 
pend car production Friday due to 
shortage of wheels. A slowdown 
strike at Fisher Body, Lansing, 
forced Oldsmobile to halt car 
operations Friday because of body 
shortage. Settlement of the Fisher 
dispute was expected momentarily, 
but the Motor Wheel situation ap- 
peared gloomier. 

Defense authorities were cheered 

Friday by settlement of two 
strikes in defense plants, but were 
still plagued by continuance of 
disputes at Allis-Chalmers, Inter- 
national Harvester, Willard Stor- 
age Battery, and 16 other plants, 
including steel and machine tool 
factories. 


3 Despite the controversy over 
Ford’s labor policies, Ford, 
along with Chrysler and General 
Motors, was awarded last week a 
huge contract to manufacture 
bomber plane parts. No labor 
clause appeared in these contracts, 
contrasting with the recent truck 
deal in which Ford’s low-price bid 
was turned down and the contract 
given to another manufacturer. 
4 Sidney Hillman, labor’s repre- 
sentative on the U. S. defense 
commission, told a_ congressional 
hearing last week that he believed 
(See STRIKES, Page 11, Col. 1) 


Present Business Excellent, 


ties placed under loans, and gov- 
ernment benefit payments, totaled 
$9,120,000,000 in 1940, or the largest 


ew methods of manufacture, its 
nodels next year and in years to 


Future Unknown, Keller Says 


= = 





~~ V 


me, even though a wide range of 
tew materials is substituted, will 
indoubtedly be safer, more com-| 
ortable, better - performing 
etter-looking and far more sal- 
able,” he declares. 
“Even if there hadn't been a 
tational emergency, With its vast 
treparations for total defense, the 
ndustry still would have been) 
naking exhaustive researches into 
lew materials and methods, new! 
(See SPARKS, Page 19, Col. 1) | 
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since the $9,155,000,000 of 1937, it 
was reported last week by the 


and| U. S. bureau of agricultural eco- 


nomics. 

This latest amount also was 5.2 
percent larger than the 1939 in- 
come of $8,668,000,000. 

The bureau said that for the 
second successive year the increase 
in income over the preceding year 


was larger in the west north cen- 


tral states than in any other major 
region. The 1940 income in all 


of the states in this region except 


Kansas was the highest since 1929, 





The Top Ten 
PASSENGER CARS 


First Ten in Registrations as 
Reported in AN Today: 
1941 
Pos. 


1940 

Pos. 
22,696— 1 
10,705— 8 
7,733— 4 
5,492— 5 
4,793— 7 
5,229— 6 
2,315— 9 


Make 
Chevrolet 
Ford 
Plymouth 
Buick 
Pontiac 
Oldsmobile 
Dodge 
Chrysler 


1—21,897 
2—15,803 
3—11,579 


4— 8,385 
5— 7,090 
6— 6,334 
7— 5,024 
8— 3,521 


DETROIT.—In his annual report 
to Chrysler Corp. stockholders last 
week, President K. T. Keller said, 
“In common with the automobile 
business in general, Chrysler Corp. 
is currently doing an _ excellent 
volume of business and the im- 
mediate prospects for the future 
appear to be equally good. Both 
retail sales to the consuming pub- 
lic and factory shipments to deal- 
ers are at high levels for this time 
of the year. 

“Stocks of unsold new cars in 








the part of both the dealers and 
the public regarding the effect that 
the defense program may have on 
the future price and availability of 
automobiles,” Keller said. “How 
well-founded this concern may be 
is difficult to forecast. This cor- 
poration is a party to the resolu- 
tion adopted by the automobile in- 
dustry last autumn to subordinate 
its forward tooling program to the 
needs of national defense. So far, 
it has not been necessary to cur- 
tail shipments to dealers or other- 


. 9— 2,840 Studebaker 2,557— 8 || dealers’ j torie i i ; : 
ease ee Page 15 || ; ae as , 99 | dealers inventories are high, but| wise seriously to 
~ aa Saat aeia Page a S eant sae oe ae aS |} 10— 2,297 Mercury 2,254—10 | relative to the current rate of re-|our regular " ne” Ga 
FOB Factory, oi peas ail Sa te enti ditantic amd aauth Total All Makes tail sales, they are seasonally a|but how long this may continue 
| gretnctien, ce matens ee Page 19 |central states the 1940 income was 95,066 87,535 little lower than normal. The used would seem to depend upon un- 
Used Car Price Tab a 4 | less by 3 and 1 percent respectively For complete standings of all i, market is in a strong position,” | predictable circumstances. 

ho, Me? ..---sessere**"* 'than in 1939. makes, see Page 15, this issue. e said. “In the line of defense activities,” 





' “There is evidence of concern on 


(See KELLER, Page 2, Col. 5) 
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But Hope Seen for Reflection |che 
Of Rising Industrial Activity) . 


By Dana Stuart 
Wall St. Correspondent 

NEW YORK.—Here are a few 
of the questions confronting the 
nation’s financial markets: 

1. How far will the war spread 
this spring, and will Great Britain 
be able to withstand the expected 
Axis onslaught on many fronts? 

2. How far will the United States 
go in giving aid to Great Britain? 

3. Will the U. S. become involved 
with Japan in the Far East? 

4. To what extent will the de- 
fense program interfere with pro- 
duction and sale of normal peace- 
time goods in this country? 

5. How high will corporate taxes 
be raised, and how strong will be 
the pressure on the public to put 
their money into government bonds 
rather than in new products such 
as automobiles? 

Is it any wonder that the stock 
markets have sinking spells such 
as those which have occurred re- 
cently? 

At the same time, 


CIO Files Petition 
For NLRB Election 
At Detroit Plants 


DETROIT.—The UAW-CIO has 
filed a _ petition asking for an 
NLRB election at the Ford Rouge 
and Highland Park plants to es- 
tablish collective bargaining for 
employes. 

Ten of the 22 men discharged 
from the Ford Motor Co. were re- 
employed last week following the 
refusal of the U. S. supreme court 
to review a circuit court of ap- 
peals decision on an NLRB order 
requiring Ford to cease interfer- 
ence with the collective bargaining 
right of his employes and to rein- 
state those men who were dis- 
missed during the River Rouge 
“riot” of 1937. The other 12 men 
had been reemployed at the plant 
for some time. 

At the regional headquarters of 
the NLRB here, it had not been 
determined how much each man 
would receive in back pay for the 
time he was out of work. It was 
understood this would be _ de- 
termined by the amount of money 
each man earned in the interim. 

Philip Murray, CIO president, in 
a speech Feb. 16, praising the 22 
men, pledged the entire facilities 
of the CIO in the drive to organize 
the Ford company. 


industry is 





Jersey City Car Show 
Expecting Big Crowds 

JERSEY CITY, N. J.—Due to 
future uncertainties, unusual inter- 
est is expected to be attracted by 
the annual Hudson county automo- 
bile show to be staged here Feb. 
26-March 4 at the Jersey City | 
Armory. 

All major manufacturers will be 
represented at the show, which will 
include a greater number of action 
exhibits than heretofore and will 
also be marked by other new at- 
tractions. 


CADILLAC-ENG 
time. After starting 
“Hi.”’’ The shift is 


engine, the 
performed 


the 
then 
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War Uncertainties Keep Wall Street in Gloomy Mood 





STOCK PRICE AVERAGES 


Previous Latest Year 

Week Week Change Ago 

24 motors es 31.61 29.32 2.29 36.12 
10 car-truck co.’s 32.75 30.21 —2.54 38.65 
10 parts-access 27.25 25.89 1.36 25.67 
17.26 16.50 —0.66 23.66 


4 tire-rubbers 


busy and orders are piling up. Al- 
though profits are being impaired 
by high taxes, it is borne in mind 
in Wall Street that there can’t be 
large taxes without large earnings. 
And it also is recognized that the 
government which levies the taxes 
is itself placing a large share of 
the orders constituting the present 
immense backlogs of industry. 

Although Wall Street certainly 
can’t be called a happy region 
these days, the gloom originates 
more from lack of volume of busi- 
ness than from lack of rising 
prices for securities. Usually when 
industry is at high levels such as 
at the present, the stock markets 
also are active. Such is not the 
case now, due to the uncertainties 
outlined above. 

But there is more optimism in 
the Street than might be expected. 
It is quiet and not much in evi- 
dence. But it can be found and its 
basis is the belief that the stock 
markets now are adjusting them- 
selves to what may provide a base 
for a later broad advance. The 
stock markets have a habit of 
forming first a base, discounting 
all the pessimistic elements in a 
situation, and then going forward 
from there. 

Indications are that securities at 
present prices are in much better 
shape to withstand the spring’s 
war news, no matter what its 
character, than they were when 
Germany began its drive last 
spring. It is possible, therefore, in 
the belief of some observers, that 
sometime in the near future the 
stock markets may be in a position 
to reflect more directly the increas- 
ing industrial activity. 


Chrysler Extends 
Sales Meetings To 


Western Region 


DETROIT. — Sales executives of 
the Chrysler Sales division are now 
extending to the southwest and the 
Pacific coast the series of meetings 
started in the eastern section. 
President David A. Wallace is mak- 
ing the stops on this itinerary to 
confer with dealers. 

Purpose of the gatherings is to 
inform dealers and distributors of 
the current status of the automo- 
tive industry as regards the de- 
fense program and of the indica- 
tions for the immediate future. 
The program also includes new 
sales ideas developed and used with 
success by K. B. Brown, president 
of the Chrysler Detroit Co., fac- 
tory branch. 


92 New Nash Dealers 
DETROIT.—Appointment of 92 new 
Nash dealers in 32 states during Jan- 
uary is announced by A. Blees, 
general sales manager of Nash. 








INEERED Hydra-Matic Drive is now available for the first 
driver merely 


sets his gear selector at 


automatically when the accelerator is 


depressed. The clutch pedal is eliminated. 


vrolet Fetes Aces . 


Sj 


id? 







PRESENTATION of awards in recognition of 1910 sales achievements, and 
discussion of plans for the current business year, were highlights of the three- 
day convention of Chevrolet Record Club presidents, which concluded Feb. 18. 
The club is an organization of parts and accessories sales managers, the 
president of which, in each zone, is the top-ranking sales manager in that 
zone. Flint region group, left to right, A. J. Uhl, City Chevrolet Co., Akron; 
Don Applegate, S.W.S. Chevrolet Co., Dayton; Don T. Blake, Glockner Chevrolet 
Co., Portsmouth, O.; J. A. Francis, Detroit zone parts and accessories manager; 


Robert Amber, Bueter Chevrolet Co., 


High, Barney Habel Auto Co., Pontiac, Mich.; E. 


Ind.; Russell R. 
Schmits, regional parts 


Fort Wayne, 
M. 


Inc., 


and accessories manager; Donald G. O'Leary, England-Cook Co., Lansing, Mich. 





NEW ENGLAND region group. Left 
Motor Co., Farmington, Me.; G. 
manager; C. P. Jensen, Boston zone 
Miller, Hughes-French Motor Corp., 
Motor Co., Fitchburg, Mass. 


L. D 
parts and accessories manager; F. (€ 
Utica, 


to right, Plummer N. Grant, Morton 
ernier, regional parts and accessories 


’ 


N. Y.; Raiph Jena, Matthews 





PACIFIC COAST region group, left to right, Gordon Way, Webster Chevrolet 


N. | 


Co., Cody, Wyo.; 

MecFathron, Los 

South Tacoma Motor Co., South Tacoma, 
office; H. J. Maul, A. B. Smith Chevrolet Co., 


Charles Martin, Cochran and Celli, Oakland, Calif.; C. } 


Angeles zone parts and accessories manager; Gus Bastrom, 


Wash.; I. W. Thompson, central 
Portland, Ore.; Vernon B. 


1 


| 


Kropp, Cannon-Ashton, Inc., Provo, Utah; W. H. Wagner, Central Chevrolet | 


Co., Los Angeles. 


New Hydra-Matic Drive 


Now Optional on Cadillacs 


DETROIT. A Cadillac-engi- 
neered automatic shift, that elimi- 
nates both the clutch pedal and 
gear shifting, is now available on 
all series of 1941 Cadillacs, D. E. 
Ahrens, general sales manager, an- 
nounced Friday. 

Listed as optional equipment, the 
control has to date been installed 
on only a limited number of cars, 
Ahrens said. 

“Due to a sharp increase in 
schedules,” he explained, “for the 
first time we have been able to 
stock dealers with an adequate 
supply. Currently, nearly 50 percent 
of our production carries the me- 
chanism.” 

Known as the Cadillac-engineered | 
Hydra-Matic Drive, advantages are 
said to result from two recent 
automotive developments the 
hydraulic flywheel and the auto- 
matic shift. Automatically, the gear 
is selected that will most efficiently 
meet driving needs. 

A principal appeal of the new 
drive is its simplicity of operation. 
Reducing by 80 percent the num- 
ber of actions required of a driver, | 
it makes possible car control by | 


accelerator, brake and_ steering! 
wheel alone, it is said. | 
Control of the Cadillac Hydra-| 

| 


Matic is encased in a housing im- 
mediately at the head of the steer-| 
ing column. Here is located a “gear | 
selector” and four positions indicat- | 
ing the gear ranges. The selector | 
is in no sense a manual shift.) 
Neutral is applied for the engine 
start. As a safe-guard the starter 
will not otherwise mesh. 





After starting the engine one 
moves the selector across the} 


driving thereafter the selector re- 
mains in this position. Regardless 
of the period of standing or “motor 
idling” time following a stop, the 
Hydra-Matic again takes over shift- 
ing duties upon pressure 


original start. 
An automatic fourth gear, reduc- 


ing engine revolutions in the higher | 


speed brackets, affords unusually 
good gasoline mileage, it is claimed. 
Obviously, with engine speed re- 
duced, there is less wear on moving 
parts. 

For fast pickup, the Hydra- 
Matic driver presses the accelera- 
tor flat. The mechanism automat- 


ically shifts to the gear that permits | 


the speediest getaway. A low gear 
range is also provided for descend- 
ing hills. 


For a fresh automotive viewpoint, 


read George M. Slocum’s ‘‘A Word in 
Edgewise.”’ } 


of the) 
accelerator pedal, exactly as in the| 








| for 








| Dodge Officials 


Begin Series Of 
Dealer Meetings 


DETROIT.—Six groups of Dodge 
headquarters officials and assist- 
ants have begun a series of dealer 
meetings which, within the next 
two weeks, will take them to 29 
key cities throughout the United 
States. Forest H. Akers, vice-presi- 
dent and director of sales, wil] 
address and direct the meeting to 
be held in Detroit. 

Frank J. Timmens, general sales 
manager, will direct meetings in 
St. Louis, Oklahoma City, Fort 
Worth, San Antonio, Houston and 
New Orleans. A group headed by 
Lee D. Cosart, sales manager of 
the Dodge truck division, will hold 
meetings in Greensboro, Washing- 
ton, Philadelphia, New York City 
and Boston. 

Meetings will be addressed by E. 
J. Poag, assistant general sales 
manager, in Salt Lake City, Los 
Angeles, San Francisco, Portland 
and Seattle. J. W. Hutchins, assist- 
ant general sales manager, will be 
in charge of meetings in Cleveland, 
Pittsburgh, Cincinnati, Birming- 
ham, Atlanta and Miami. 

Still another group, headed by 
Sales Supervisor Don T. Stanton, 
will conduct meetings in Indian- 
apolis, Chicago, Kansas City, Den- 
ver, Omaha and Minneapolis. 


Low-Priced Nash 
Boosting Sales 


To New Record 


DETROIT. — Retailers of Nash 
automobiles throughout the United 
States appear to be definitely 
headed for their biggest February 
in the history of the company, even 
exceeding the year 1929. 

According to W. A. Blees, gen- 
eral sales manager, the company’s 
bil for a sizable share of the mass 
automobile market is meeting with 
increasing acceptance, with sales 
of the new low-priced Ambassador 
“600” gaining momentum rapidly. 

Sales during the first 10 days 
of February totaled 2,268 units, he 
reported, against 1,029 units in the 
same period last year, a gain of 
120 percent. Sales during January 
showed a gain of 75 percent over 
the same month in 1940. 








(Continued from Page 1) 

he said, “we have received orders 
from the United States government 
58,000 vehicles of various 
descriptions, some of them highly 
specialized for defense purposes, 4 
substantial part of which have 
been shipped.” 

“The board of directors have 
adopted, subject to approval by 
the stockholders at the annual 
meeting, a plan of _ retirement 
benefits for salaried employes re- 
ceiving more than $250 a month. 

“Retail sales in the United States 
of Chrysler, De Soto, Dodge, and 
Plymouth passenger cars and 
trucks during 1940 as indicated by 
new car registration reports were 
873,593 vehicles, as compared with 
697,642 for the preceding year,” he 
said. “Truck and commercial ve- 


hicle shipments from U. S. plants 
were 108,251 for 1940, as compared 
with 81,041 in 1939. 

“Export and Canadian shipments 
were 84,480 vehicles, as compared 
with 85,693 vehicles in 1939.” 
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NASH ANNOUNCES this new addition to its 1941 line of cars which aré 


currently lifting the company’s sales to double the level of last year. 


the Slipstream Sedan, the car is a six-passenger, 


Calle 
two-door automobile, available 


in both the standard and deluxe Ambassador ‘600’ lowest-price series and in 


the Ambassador Six line. 


soy oT : GOr Six. Car shown is the " ( 1 
housing to “Hi.” For virtually all| model are, ‘*600’’ Series, Special $745, Deluxe $777; Ambassador Six, Spec! 


Prices on this 


f ‘ Six. : 
Ambassador al $896. 
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am ably supported in these 
houughts is evidenced by many 
ommunications received on the 
_ Ubject, and while I am quoting 
ealers, I am not giving their) 
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Deale;s’ or salesmen 
addressed to John O. 


ro column has had a lot of re- 
action to our recent discussion 
on price cutting. You will re- 
member this discussion was 
prompted by talks made by two 
volume operators at the recent 
NADA convention in Pittsburgh. 
I have no fight with the formal 
speeches which were made by 
these operators—they were both 
good speeches and could be sub- 
scribed to by any member of the 
trade. I have no fight whatsoever 
regarding the operation of the 
second speaker on the program. 
What I fight is that price-cutting 
is an essential tool to get volume, 
and I fight the remarks of the first 
speaker who classed our trade as 
a mere horse-trading operation. I 
submit, however, that even a horse- 
trader was honest, and if he 
wasn’t, he soon lost out in the 
business and was oftentimes run 
out of town on a rail. 
* * + 


The reason I fight is because 
of my belief that what a given 
industry thinks of itself deter- 
mines how it will be treated and 
dealt with by the public, and I 
further think that if our attitude 
is one of price concession com- 
plex, that attitude, in order to be 
of any continuing weight, must 
invariably descend into lower and 
lower concessions in order to get 
a given result. I can’t help think- 
ing that if the charming young 
man who made this remark on 
the program—a man of intelli- 
gence and personality—would use 
this same unbounded enthusiasm 
to sell the car, its points of 
superiority, the advantages its 
use bring the buyer, and how the 
service of the automobile has ad- 
vanced the possibility of greater 
and better living to all human- 
ity; wouldn’t this same man with 
his unquestioned talent, but with 
a changed attitude, do a wonder- 
ful selling job and be a greater 
and more permanent success in 
his chosen occupation? 

+ * * 


Structure 


ls Undermined 
N other words, price concession 
as a sales tool has apparently 
enefited him to the point that he 
8 really enthusiastic about a price 
‘concession, which in turn has 
stimulated more and more false 
¢nthusiasm. But, like some _in- 
idious drug, price concession is 
tabit- forming, requiring frequent 
*oncession to lower and lower 
evels to keep enthusiasm and sales 
n hand. Thus, the business struc- 
- is undermined for false bene- 


* 


On the other hand, since en- 
thusiasm did the trick in price 
concession, the thing to do is to 
develop real enthusiasm on sound 
Principles such as selling car 
value, serving the buyer by a 
teal selling effort, giving value 
received and thus contributing 
not only to the progress of an in- 
dividual dealer, but to the se- 
curity and lasting benefit that 


* * 


tan only be achieved through 
constructive effort. 
* 7: * 

7 
Vhat Dealers 
say 
[ DON’T believe in warping our 

whole sales plan to combat 
‘ith the perhaps 10 percent of 
utomobile buyers, who are out} 


ind out “chiselers,” for the 90 per- 
ent of the buyers who know little 
t nothing about the value of a 
sed car, and who come into the} 
tarket because they are sold on 
he value of the services that a 
‘ew automobile renders them. That | 


eaters tell me 


By John 0. Munn 


and the writer’s name will be kept in confidence if requested. 









‘s comments, questions or requests may be 
Munn in care of Automotive News, Detroit, 


motive News could only be at- 
tributed to gross neglect and 
that is something of which I do 
not want to be guilty. It is most 
refreshing and inspiring, to say 
the least, to read the writings of 
@ man so prominent in the auto- 
motive field who has the abdomi- 
nal fortitude to write the un- 
varnished truth, regardless of the 


consequences, 
* * 


‘Can I Follow 


His Example?’ 


“T HAVE no interest in, nor do I 

care to listen to, the ravings of 
any individual who takes occasion 
to boast of his financial accom- 
plishments, while at the same time 
he admits that such accomplish- 
ments were based on deception. I 
do not believe that there is even a 
synonym for the word ‘success’ 
that can be applied to his opera- 
tion, regardless of its temporary 
gain, nor do I, as a multiple city 
dealer, believe that I can follow 
the example of any man who is 
so favored by the manufacturer as 
to be given exclusive right to sell 
a product within a given territory. 
Certain fundamental grounds of 
equality must first be established 
before any logical comparisons can 
be made between the financial suc- 
cesses of two dealers and their 
values to the communities in which 
they operate. Comparisons made 
without such fundamental equali- 
ties are worthless and, like much 
that is today published in our 
newspapers, can only be classed in 
the category of propaganda. 

*” * 7 


* 


“I do, however, have a great 
deal of sympathy for the hun- 
dreds of dealers throughout the 
country who are forced by the 
manufacturers to become imi- 
tators of such examples. Such 
manufacturers must know that 
such imitations can only result 
in failure, not only causing the 
dealer to lose caste in his own 
community, but ultimately low- 
ering the plane of respect for his 
product, since both dealer and 
product will eventually end at 
the same level.” 

a 


Its Effect 
On Used Cars 


NOTHER correspondent refers 
particularly to the effect price- 
cutting on new cars has on used 
cars. He says: 
* 
“After reading your Automo- 
tive News article of Feb. 3, the 
writer could sit down and get 
just as mad as you are over the 
high-pressure methods that have 
gone to help achieve this thing 
called ‘volume selling.’ 


Called 


Iniquitous Force 
“TAVEN though it be contrary to 
some of the best preachments 
of the industry, I see much evi- 
dence of the undermining influence 
produced by “inflated selling.’ This 
battle of ‘price-class’ has in many 
| cases proved to be the most in- 
iquitous merchandising force in 
the industry. 


~ 


* @ 


* 


* 


“However, I look at it from this 
angle: Forced turnover demands 
cut prices and unreasonable 
trades; unreasonable trades lead 
to high, slow-moving inventories; 
slow-moving inventories call for 
the high pressure of liquidation. 
And the easiest way to liquidate 
is = wholesale, wholesale, whole- 
sale. 


He Buys 
At Own Price 
“fMHE wholesaling of used cars is 


now supporting, and always has 
supported, the toughest of used car 


* * * 





lames or locations: 


<a 2 


“Failure to commend your col- | 
umn in the Feb. 3 issue of Auto- | 


| competition. The ‘curbstoner’ buys 
| his distressed merchandise 


at his 
price, far below what the 
(Continued on Page 12, Col. 5) 


own 


Used Cars Searce in Ontario 





NADA Committee Confers .. . 





cam 


—Automotive News Photo by Ray Glonka 


NEW OFFICERS of National Automobile Dealers Assn., who attended the 


first meetin 
secretary, 
Clare Cargile, 


E. Castles, Buick dealer in St. Louis. 


of the NADA executive board last week in Detroit. Left to right, 
rthur E. Center, Ford dealer of Springfield, Mass.; president, L. 
Chevrolet dealer of Texarkana, 


Ark., and treasurer, David 





G 





Walter Blanchard, NADA manager; 
J. Kittrell (Dodge), Mobile, 
Grand Forks, N. D. 


D 
Ala., and David 


). Castles (Buick), St. 
G. Kelly 





ALSO PRESENT were, left to right, C. W. Bishop, NADA counsel; Herman 


Goodin (Buick-Pontiac), 


Huntington, 


Ind. ; Dingeman (Ford), Los 


Angeles, and Arthur E. Center (Ford) Springfield, Mass. 


Dealers Gathering Earl 


For [AA Conclave Tuesday 


By Mel Adams 
Staff Correspondent 

SPRINGFIELD, Ill. — Dealers 
from all over the state are con- 
verging here for the 21st annual 
convention of Illinois Automotive 
Trade Assn., set for Tuesday at 
the Abraham Lincoln hotel. 

Two addresses in the morning, a 
like number in the afternoon, and 
a banquet session in the evening 
will make up the convention pro- 
gram. Each talk is to be followed 
by a general discussion and a 
question-and-answer period. Also 
scheduled is a business meeting 











Michigan Dealers 


Set Program for 
20th Convention 


LANSING. — Program has been 
announced for the 20th annual 
legislative convention of Michigan 
Automotive Trade Assn., to be held 
Feb. 24-26 in Hotel Olds here. 


Sessions have been scheduled on 
purchase and discount; sales tax, 
license and title problems; wage 
and hour law; in addition to a 
special sales clinic for service and 
parts managers. 

Talks will be given by Charles 
M. Bishop, counsel for National 
Automobile Dealers Assn.; Harold 
D. Draper, president of MATA; C. 
W. Mills, chairman, M. & H. 
Laboratories; Frank Herrick, 
MATA manager; E. L. Hollowell, 
vice-president, Pennsylvania Tire 
and Rubber Co.; C. M. Cocanougher, 
district supervisor, Hyvis Lubri- 
cant Co.; J. Lee Barrett, executive 
vice-president, Southeastern Michi- 
gan Tourist Bureau. 

At the closing banquet on Feb. 
26, the main speaker will be Harry 
F. Kelly, secretary of state. ' 





Automotive News’ Almanac, published 
once a year, is considered THE refer- 


ence book wherever automotive 
mation is desired. 


attended by the presentation of 
committee reports, resolutions, for- 
mulation of a legislative policy and 
an election of officers and direc- 
tors. 

First on the program of speak- 
ers will be Charles W. Bishop, 
counsel of National Automobile 
Dealers Assn., whose subject is the 
federal wage-hour law and _ its 
various ramifications. The question 
of apprentices and help replace- 
ments, a serious matter among 
automobile dealers, will be handled 
by Sam Shapiro, general manager 
of Chicago Automobile Trade Assn. 

The afternoon session will get 
under way with a talk by John J. 
Nash, chief of the Illinois automo- 
bile division, who will discuss the 
relations of dealers with the state. 
J. B. Van Tassel, dealer manage- 
ment consultant of CATA, will 
then give his formula on how to 
make management pay a profit. 

Harry G. Moock, vice-president 
of Plymouth, will be the banquet 
speaker in the evening. He has 
selected “This Automobile Busi- 
ness” as his theme. Lake Hays, at- 
torney of Universal Underwriters, 
will officiate as toastmaster. 


COLUMBUS DEALERS stage 
Station WBNS. 
! J. W. Watson, secretary of Columbus Automobile 
infor-| Columbus chief of police; George Simeon, 

Joe Kaufman, treasurer of association. 


(Dodge-Plymouth), 


OTHERS ATTENDING the NADA executive board session were, left to right, 
A . E. Louis; Henry 
\ is ° 
A. J. 


: used car sales drive, 
Left to right, Irwin A. Johnson, radio 


New Car Taxes 
Increase Prices 
But Clears Lots 


By Roy Carmichael 
Staff Correspondent 

MONTREAL. — Heavy taxation 
on new automobiles in Canada has 
had the expected effect of boosting 
prices of used cars, of which there 
are fewer than usual in the hands 
of dealers. Owners who previously 
changed their cars every two years 
are now inclined to hang on to 
their present vehicles until they 
see how the war affects business. 


Used cars disappeared so quickly 
from dealers’ lots in Ontario that 
scouts have been sent into Quebec 
province to pick up bargains for 
Ontario dealers. As a result prices 
of used cars in Montreal are esti- 
mated to be up 10 to 20 percent 
above prices a year ago. A survey 
of the situation here reveals that 
the $200 to $300-price group is the 
hardest hit. 

Cars in this price range are al- 
most impossible to obtain, and in 
general the used car, be it jalopy 
or last year’s demonstrator, are 
becoming increasingly scarce. 
Prices are expected to go higher 
as spring approaches, especially in 
the case of roadsters and coupes, 
which will be in greater demand. 


“We usually have 175 to 200 used 
ears on the lots,’ one dealer re- 
ported, “and now we have only 40. 
And they are becoming harder to 
obtain.” 


One group of used cars is having 
a run for a particular reason. It 
is the larger type sedan which 
seats seven passengers. For some 
time they have been a drug on the 
market; now they are scarce. They 
are being bought up by workers 
in munition plants and industries 
affected by the war. A worker buys 
one and then drives a half dozen 
pals to work. They all chip in for 
the ride and in a short time the 
car is paid for. 


Used Car Sales 
Up in Chicago 
CHICAGO.—Most of the dealers 
in this area have discontinued the 
practice of wholesaling their used 
cars because of the pickup in re- 
tail demand, according to a tele- 
phone survey conducted by Chi- 
cago Automobile Trade Assn. 


Returns from the survey showed 
demand for used cars to be strong, 
prices steady, inventories lower 
than two weeks ago, and late 
models the best sellers. A slight 
majority of dealers in the north 
and west areas, however, reported 
older models most in demand. The 
same situation applied with re- 
gard to the few dealers reporting 
on wholesale sales. 


Mitchell to Head 
Indiana Dealers 


INDIANAPOLIS.—At the annual 
meeting of the Automobile Dealers’ 
Assn. of Indiana, Inc., held at the 
Lincoln hotel here, the following 
dealers were elected officers: 


A. W. Mitchell, Michigan City 
and LaPorte, president; F. C. 
Yeager, South Bend, vice-president, 
north; Bruce C. Kixmiller, Vin- 
cennes, reelected vice - president, 
south; William Krafft, Indian- 
apolis, reelected treasurer and re- 
cording secretary. 





under sponsorship of 
announcer for WBNS; 
Trade Assn.; Otto Kaffitts, 
president of the association, and 
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AUTOMOTIVE 


OUR PLATFORM 


A continuing understanding between manufac- 
turer and dealer, and fair profits for both. 

An eventual profit for the dealer on every used 
vehicle handled. 

Better dealer service and lubrication facilities 
operated at a profit. 

No diversion of fuel taxes from their intended 
use in highway construction and maintenance. 
No government bureaucracy control of the auto- 
motive industry. 
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Back Seat Driving Denied 


[oo ran up and down the spine of the automobile 
industry last week when there came out of Washington 
what apparently was a garbled report of a press conference 
with Mrs. Franklin Roosevelt. As the story came out of the 
hopper, it pinned on the First Lady a hint that, because of 
the armament situation, the sale of new cars (or at least a 
curtailment) might be prohibited in order that factories 
could be used exclusively on defense work, and pointing out 
that consumers should take the money they would spend 
buying new automobiles and invest it in government bonds. 
An investigation by AUTOMOTIVE NEws pricks that rumor 
bubble; it isn’t even a trial balloon, if the minutes of that 
meeting are to be believed. As we get it, Mrs. Roosevelt 
had used the automobile as an example of what might have 
to happen if the war situation becomes critical. That led to 
an interpretation that she had picked this particular indus- 


try as the lamb that would be led to the slaughter. 


We’re still shuddering over thinking about any such 
possibility, for we question if the man in the White House 
could act thusly because of the effect it would have on 
the economic situation. In the first place, there is no doubt 
in our mind but what the automobile industry can give 100 
percent service in fabrication of all sorts of war material 
and yet be able to continue the manufacture of motor cars 
and trucks. Grumblings have been heard that the automobile 
industry has laid down on the job of producing war materials 
because the rabbits haven’t started coming out of the hat 
pronto. They forget it takes time to build factories, build 
machines, get skilled labor and get to going. There’s bound 
to be a lag, but once started at the actual work, it will be 
a different story. 


Curtailment of the sale of new cars or a stoppage would 
create havoc in the ranks of the dealer body and cost the 
government millions in lost taxes. There are hundreds of 
thousands, counting families, who get their bread and butter 
out of the retailing of new cars. Shut off from this revenue, 
what are they going to do for a livelihood? Washington 
should think of this. 


Statistics show that approximately 6,500,000 persons, or 
about one in seven workers, are gainfully employed in the 
automotive and allied industries, while the taxes on their 
products net millions and millions of dollars that would help 
most materially in meeting the cost of rearming. In 1939 
manufacturers of automotive products, including automo- 
biles, parts, accessories, tires, gasoline and oil, paid $317,- 
566,605 in manufacturers’ excise taxes, or 73.4 percent of 
all federal manufacturers’ excise taxes. Motor vehicle users 
paid, in 1939, $1,636,549,000 in all federal, state and local 
taxes. ; 

There should be 1942 automobile models — there will be 
1942 models, we reiterate. A wise Washington will not kill 
this particular goose that lays these revenue-producing 
golden eggs. 





ant to be with more than 







NOTES OF A 
ROLLING 
STONE! 


My suitcases have 
rumbled over a good 
many miles of rough 
rails since I last ap- 
peared in this column and I am 
indebted to Messrs. William Stout, 
Richard Harfst, C. B. Thomas and 
Malcolm Bingay for “whitewashing 
my fence” while I was away. One 
friend in New York suggested the 
change was such an admirable one 
that he had thought of writing a 
“letter to the editor’ suggesting 
I be relieved of this responsibility 
and the employment of guest con- 
ductors continued on a permanent 
basis. This suggestion undoubtedly 
has merits but I have been told 
that men who have printer’s ink 
in their veins are subject to boils 
if suddenly cut off from a means 
of expressing themselves in type, 
so unless there is a clamor set up 
which ye editor dare not resist 


I will continue to squeeze my 
little word in edgewise. 
* of * 


The Florida season so far has 
not been up to normal. Many ex- 
cuses are given: cold winter last 
year, men too busy on defense 
work up north, etc., but I think 
Jack Knight, our local Free Press 
publisher, who also publishes the 
magnificent Miami Herald, pegged 
the trouble in a brave editorial a 
couple of weeks ago in which he said 
Florida’s new buildings, fancy night 
clubs and super-business had been 
over-publicized up north. The re- 
sult was that the average American 
citizen is simply smart enough 
to know that if they were packed 
to the doors in the Miami area one 
would need an oxygen mask to ac- 
cept the stratospheric rates they 
would be charging. Nothing could 
be further from the facts; there 
are hundreds of apartments and 
thousands of rooms in Florida go- 
ing begging, so don’t let anything 
keep you from going to Florida if 
you want to right now because I'll 
practically guarantee you can get 
anything you want for the price 
you want to pay for the balance 
of this season. 

* * * 


Heading north I stopped at 
Washington and with the help of 
my good friend and business asso- 
ciate, Senator Arthur Capper of 
Kansas, (a member of the Foreign 
Relations Committee) it was my 
privilege to sit (or at least stand) 
through the complete hearing of 
the committee at which Wendell 
Willkie, just returned from London, 
was the star performer. I was part 
of the largest attendance at a 
senate committee hearing ever held 
in Washington and it was indeed 
an historic event, with its full 
share of drama and, I thought, of 
comedy, and to me even tragedy. 


If this leader of the minority 
opposition for whom more than 
25,000,000 Americans voted only a 
few months ago had been challeng- 
ing instead of appeasing this vital 
issue it might, to me, have been 
an example of pure democracy at 
work. When, however, my reporter 
friends told me that not a single 
senator had changed his convic- 
tions from the day the hearings 
were opened, even with a parade of 
such witnesses as Lindbergh, La- 
Guardia and Willkie, I began to 
wonder. I am still wondering. So 
far as Washington was concerned, 
the die had been cast weeks ago. 
All of this was “window-trimming” 
to allow enough time for a majority 
of the “great unwashed” to catch 
up with the carefully lobbied pro- 
cedures on Capitol Hill. Probably 
between the time I write this and 
you read it, the die will have been 
cast so there is little use of my 
reiterating my apparently “minor- 
ity” conviction. There is, however, 
one thing I did notice, it was the 
older men on the committee who 
were themselves senators when we 
were hoodwinked and _ double- 
crossed into the last war who are 
fighting most bitterly to keep us 
out of this one. But it was ever 
thus: “old men for counsel, young 
men for war!” 


« a oe 
On up to attend the Annual 
Awards dinner for Advertising 


Achievement given on the Starlight 
Roof of the Waldorf-Astoria in 
New York. Although it was pleas- 
700 of 
(Continued on Page 18, Col. 5) 
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‘Singing Wheels’ 
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be observed upon request. 


Data 

I am desirous of getting some statis- 
tical data on the automobile business 
and would appreciate if you could help 
me to get the following information: 

Total sales cars and trucks for years 
1929, 1932, 1937 and 1940 — by units 
and dollar volume. 

Also, an estimate of the total volume 
of repair and service business nation- 
ally for the year 1940, including an 
estimate of petroleum products con- 
sumed by cars and trucks in use. 

It is not necessary that the latter 
figures represent more than _a rough 
estimate. . Wells, Eb Wells Co. 
(Pontiac), Oakland, Calif. 

Editor’s Note: Following is the best 
information available: 

Total factory sales of cars and trucks 
(dollar volume is not available on retail 
sales): 


Wholesale 

Sales alue 
RAT eee 5,621,045 $3,576,645,881 
ree 793,045,300 
SE csc aa gee ka 5,016,437 2,971,027,641 
1940 (estimated) 4,692,338 3,050,019,700 


The estimate for parts and acces- 
sories business (the nearest to repair 
and service business figures available) 
for 1940 is $458,673,000 (wholesale dol- 
lar volume) and the figure for gasoline 
consumption is 20,638,398,000 gallons. 


Interested 

We are the exclusive distributors of 
the Ford motor car in the Republic 
of El Salvador, and are interested in 
entering a subscription to Automotive 
News, so please place us in your list 
of subscribers. 

Please let us know by return air 
mail the cost of your year’s subscrip- 
tion, so we may mail you check on a 
New York City bank. Awaiting your 
answer and hoping you will immedi- 
ately place us on your mailing list, so 
we may right away start in receiving 
Automotive News, we beg to remain - 
J. Hill & Cia, San Salvador. 


Regional 

We recall that sometime in_ the 
early part of 1940 you had available 
a regional breakdown on the percentage 
of increased sales of new cars through- 
out the United States. 

Is this information for 1940 com- 
pared with 1939 now available and 
would you supply it to us? — B. A. 
DeYoung, national advertising depart- 
ORK, CEMeee- Fea Newspapers, Cam- 

en, N. J. 

Editor’s Note: We are now prepar- 
ing the data on regional car sales in 
1940 and will forward you a copy of 
same as soon as completed. 


Central Texas 


New car inventories are heavy and 
increasing, with the sales trend defi- 
nitely downward since Jan. 1. Except- 
ing those few locations where govern- 
ment defense program money is being 
spent, sales prospects for new cars are 
only fair. New cars continue to be 
delivered on a very 
of profit. 

Used car inventories are high and 


‘Service Busimess..... 


The views expressed in this column are those of our readers. 
Anonymous contributions will not be accepted but confidence will 









trend is definitely 


Sales 
downward. Immediate future prospects 
poor to fair, excepting those locations 
as stated above. 


increasing. 


General conditions in farm 
which embraces all of the 
Texas are unsatisfactory. = 
Mitchell, Waco, Tex. 


areas 
central 
J. & 


Montana 


New car sales are running about 20 
to 30 percent above a year ago, and 
stocks are rather low. 

Used car sales are some above a 
year ago and dealers’ stocks as a 
whole are not unreasonable. The vol- 
ume of business looks very promising 
for several months ahead, but the 
competitive situation, even with the 
opportunity as it is, is such_ that 
few operations are profitable. — H. O. 
Bell Co., Missoula, Mont. 


| Coming Events 


FEBRUARY 

25—Jersey City. (Armory) Twenty- 

first Annual Automobile Show. 
24-25—Springfield. (Hotel Abraham 

Lincoln) Illinois Automotive Trade 

Assn. annual convention. 
27-28 — Shreveport, La. (Washington- 

Youree Hotel). American Petroleum 

Institute. Production Meeting. 


MARCI 

2- 4—Fort Worth, Tex. Annual Spring 
Automobile Show. 

3- 7—Washington (Mayflower). Amer- 
ican Society for Testing Materials. 
Meeting. 

13-14—Washington. (Washington hotel) 
SAE National Aeronautic Meeting. 

MAY 
12-13—Milwaukee. (Schroder Hotel) SAE 
National Production Meeting. 
22-23—Detroit (Statler). American Bat- 
tery Manufacturers, Inc., spring 
meeting. 
28-29—Mobile, 





Ala. (Battlehouse). An- 


nual Conclave of Automobile Deal- 3 


ers Assn. of Alabama. 
JUNE ; 
1- 6—White Sulphur Springs, W. Va. 
(Greenbrier) SAE Summer Meeting. 
23-24—Myrtle Beach, S. C. South Caro- 
lina Automobile Dealers Assn. 
convention. 


23-27—Chicago (Palmer House). Amer- 
ican Society for Testing Materials. 
Annual Convention. 


AUGUST 
1- 7 — Chicago (Stevens). 
Accessories Assn. Show. 
SEPTEMBER 
26-26—Milwaukee. (Schroder Hotel) SAE 
National Tractor Meeting. 


OCTOBER 


Automobile 


narrow margin| 30-Nov. 1—Los Angeles. (Biltmore Ho- 


tel) SAE National Aircraft Produc- 
tion Meeting. 
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oad Survey Shows Additional $287,000,000 Needed 


National Defense Emergency 


Calls for New Roads, Repairs 


WASHINGTON.—The wheels are 
really in motion toward bringing 
the highway system of the United 
States into conformity with the 
demands of the national defense 
emergency. President Roosevelt, 
last week, received from Federal 
Works Administrator John M. Car- 
mody the long-awaited public road 
administration’s special report on 
what surveys in every state show 
is needed. 

Total appropriations of $287,000,- 
000 in addition to the regular 
Federal-aid funds annually dis- 
tributed to the states are requested. 
It is expected the President will 





work likewise would be done by 
PRA and the states but in this 
work the states would be required 
to share the expense, although the 
Federal contribution would be 
larger than the normal 50-50 basis 
of Federal-aid. 


Tactical roads designated by the 
War department would be con- 
structed under supervision of the 
PRA, entirely with Federal funds. 


The program calling for the 
$287,000,000 was laid out on infor- 
mation gathered in state surveys 
which have been in progress ever 
since the defense emergency be- 


add his recommendation that Con-|8@n. As camps, naval stations, air 


gress act without delay. 

The huge sum needed, according 
to the Carmody report, is divided 
as follows: 

] For immediate construction of 

access roads to serve military 
and naval reservations and de- 
fense industries, $150,000,000. 
y, For immediate strengthening of 
weak sections of the national 
highway system designated by the 
War and Navy departments as the 
“strategic network,” $100,000,000. 
- Iptn construction and repair of 
special tactical roads designated 
by the War department, $25,000,000. 
.— advance planning of im- 
provements to be made after 
the present national 
$12,000,000. 

The program recommendation 
provides for construction of the 
access roads to camps, naval 
stations and defense industries to 
be carried out by the PRA in co- 
operation with state highway de- 
partments but paid for entirely 
with Federal funds. 

Strengthening the strategic net- 


1 Percent Sales 


Tax on New Cars 


Seen Near in Tex. 


AUSTIN, Tex.—Members of the 
house revenue and taxation com- 
mittee were surprised last week 
when no one appeared in opposi- 
tion to the proposed 1 percent 
sales tax on new automobiles. 

In a scheduled hearing on the 
proposed tax, the only speaker was 
G. C. Morris, representative from 
Greenville, author of the $20,000,000 
omnibus bill which includes the 1 
percent tax on new automobiles. 
“We believe this is a fair tax 
on people who are well able to pay 
additional taxes,’’ Morris declared. 
‘Our estimate is that it will raise 
$1,250,000 a year.” ; 

In answer to questions, Morris 
said no tax on used automobile 
sales was included in the bill “be- 
tause we don’t believe purchasers 
of used cars are in the class best 
able to pay.” Members of the com- 
nittee speculated on the possibility 
‘that opponents would make their 


emergency, 





rotests when and if the _ bill 
‘eaches the senate. 
e 6 6 


Driver’s License Fee 
{pproved by Committee 
AUSTIN, Tex.— Addition of 200 
aatrolmen to the Texas highway 
latrol as a safety measure received 
: forward shove last week as the 
louse highways and motor traffic 
ommittee placed its stamp of ap- 
roval on a new driver’s license 
aw, 

The proposed measure would levy 
tax of $1 for each two years 
n every operator of a motor ve- 
licle, and its estimated yield of 
1,800,000 a year would allow the 
mployment of 200 more patrolmen. 


‘lat Registration Tax 
Proposed in Texas 
AUSTIN, Tex. — A proposal to 
‘vy a flat registration tax on all 
notorcycles and passenger cars has 
een made in the Texas legislature 
y Rep. Jim Page of Gainesville. 
Page introduced a bill to fix 
nnual registration fees for motor- 
Yeles at $5 and sidecars at $3, 
‘hile all passenger cars would pay | 
registration fee of $5. 


























fields and munitions plants 
throughout the country have ex- 
panded the states have notified 
PRA of their needs for access 
roads and other highway improve- 
ments. 


What's This? 


SALT LAKE CITY. — In the 
house of representatives here 
during the past week, Rep. Mil- 
ton Twitchell of Garfield told a 
story during a debate on a 
measure which would permit 
sale of state automobile licenses 
by county. 

The story was that residents 
of a small community of south- 
ern Utah purchase one set of 
automobile license plates annu- 
ally. The plates are left at the 
village postoffice and motorists 
drive their cars around the com- 
munity without license plates. 
When a motorist wants to go 
out of town he goes to the post- 
office, gets the plates, and at- 
taches them to his car, leaving 
them at the postoffice upon his 
return. 


He declined to name the town 
—or to explain why officers of 
the state highway patrol haven’t 
found it. 





Labor Legislation Takes 


Spotlight Among N. J. Bills 


TRENTON, N. J.—A broad pro- 
gram of labor legislation, of far 
reaching significance to virtually 
all types of industry and commerce 
in the state, is pending in the 
state legislature here. 

Two bills providing minimum 
wage and maximum hour stand- 
ards for intrastate workers were 
introduced early in the _ session, 
one by Assemblyman Samuel S. 
Ferster, Essex county Republican, 
and the other by House Minority 
Leader Fred W. De Voe, Middlesex 
Democrat. 

Another measure introduced by 
De Voe would set up a state labor 
relations commission and establish 
a state labor relations court. 

Creation of a five-member State 
Board of Mediation to promote 
conciliation and arbitration of la- 


CRYSTALITE 


bor disputes is proposed in a bill 
introduced by Assemblyman Wil- 
liam J. Hanna, Passaic county Re- 
publican. 

Anti-injunction bills, limiting and 
regulating issuance of injunctions 
in labor disputes, have been intro- 
duced in the senate by Ferster and 
in the house by De Voe. 

Bills similar to those now pend- 
ing have been unsuccessfully spon- 
sored in former legislative sessions 
at Trenton. Their prospects this 
year, however, are considerably en- 
hanced in view of Gov. Edison’s 
inaugural message recommendation 
for enactment of a wage-hour bill, 
an anti-injunction measure and 
other labor-advocated proposals. 


Automotive News’ Almanac, published 
once a year, is considered THE refer- 
ence book wherever automotive infor- 
mation is desired. 


sna 
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The Crystal-Clear Plastic for Edge-Lighted Dials 


TOU’LL find Crystavite edge-lighted dials 
on the speedometers, clocks and instrument 





vomourins jeje] | | jel | | fel fel TI 
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CLOCK DIALS, RINGS 
AND PANELS 


SPEEDOMETER PANELS 


SPEEDOMETER RINGS, is 
POINTERS AND DIALS 
woomesmome TTT T1111 111 lel tf | 


RADIO LENSES 


[con sar eeenooss | [| lof TTT TY 


CENTER DASH AND GLOVE 
COMPARTMENT DOOR STRIP 


rdinal Corp 


convener TT TTT TTT 


Molders 
ati 


Bay Manufa 
yn; Chicago Die Mold Manufacturing 
: 


turing Division, Elect 


panels of the 


1941 Buick, Cadillac, 


De Soto, 


Dodge, Hudson, Lincoln-Zephyr, Oldsmobile and 


Packard. 


You'll find every numeral and marking molded 
into these dials is clearly legible, evenly illumi- 


nated 


free of glare and reflections. Look more 


closely and you'll find trouble-free, rattle-free 
mountings which permit fast assembly and in- 


sure satisfactory service. 


You'll find safety advantages in the strength 
of CrysTALitE moldings and sales advantages 
in their clarity and permanence. May we sug- 
gest that you cover all these points in detail with 
our Detroit representative, W. E. Biggers, 619 


Fisher Building, Madison 1500. 


TH EC R YST AL-CLEAR ACRYLICS 
CRYSTALITE 


MOLDING POWDERS 


PLEXIGLAS SHEETS 


A cee 


WASHINGTON SQUARE, PHILA DELPHIA, PA. 
Manufacturers of Leather and Textile ctw aay ae SL Cy ir gal rie ae) tat Synthetic insecticides . . Fungicides. . 
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Defense Emphasized in Proposed Legislation of States 
Highway Fund Allotments th we 1c. 


Seen as Important Issue 


WASHINGTON. — National de- 
fense is the paramount issue in 
Congress and an increasingly im- 
portant influence in the states, ac- 
cording to National Highway Users 
Conference. Washington is devot- 
ing much attention to the tre- 
mendous need for access roads to 
military cantonments and national 
defense production facilities, par- 
ticularly with reference to road- 
money allocations. Some state 
spokesmen contend that this con- 
struction should be paid for en- 
tirely out of federal funds. 

The defense program has also re- 
emphasized the problem of high- 
way barriers, such as restrictive 
sizes and weights and non-recipro- 
city. In several states legislation 
has already been introduced to free 


In the Hopper 


More N. J. Diversion? 

TRENTON, N. J.—With supporting 
revenues expected to be obtained 
through diversion of automotive tax 
receipts, a 1941 relief program con- 
templating state outlays of approxi- 
mately $6,800,000 has been passed by 
the state senate here and is scheduled 
for house consideration Mar. 10, to 
which date the solons recessed. Sen- 
ator Homer Zink, co-author of the bill 
with Senator Charles E. Loizeaux, said 
he presumed that ‘‘all of the 1941 re- 
lief moneys will come from highway 
funds.”’ 

+ * + 
Pa. Advances Diversion 

HARRISBURG, Pa.—(UTPS).—The 
house last week passed and sent to 
the senate a bill to transfer $6,400,000 
from the motor license fund to provide 
part of a deficiency relief appropria- 
tion. The balance of a $14,500,000 oe 
propriation to finance relief in March, 
April and May is to come from lapsed 
appropriations and money on hand. 

* * + 


Mechanics License 
HARRISBURG, Pa.—(UTPS).—Auto- 
mobile mechanics must be licensed if 
a bill introduced in the house last 
week Py. —— Elwood B. Welsh is 
passed. The fee is $10 each year. 
- o + 


Would Probe Chains 

HARRISBURG, Pa.—(UTPS).—A 
resolution has been introduced in the 
house under which a joint committee 
would be appointed to _ investigate 
operations of chain systems, including 
chain service stations in Pennsylvania 
for the purpose of placing independent 
retailers ‘‘on a more nearly equal 
footing’’ with chains ‘‘and safeguard 
the general public against the grow- 
ing tendency toward price control in 
the retail markets."’ 

Lubricating Oil Tax 

AUGUSTA, Me.—(UTPS).—A tax o_ 
one cent a gallon would be imposew 
on automotive lubricating oils under 
a biil introduced in the _ legislature 
Feb. 11. Rep. Charles H. Holman (R) 
of Dixfield sponsored | the measure. 


Propose Use Tax 

ST. LOUIS. — Automobiles bought 
outside of Missouri and brought into 
the state would be denied the is- 
suance of a state certificate of reg- 
istration unless a 2 percent use tax 
was paid is provided in a bill intro- 
od in the state legislature by Rep. 
H. P. Lauf, Jefferson City. The use 
tax measure is designed to supplement 
the present 2 percent sales tax. 


Resale Price Contracts 

MONTPELIER, Vt.—A fair trade 
act, authorizing minimum resale price 
contracts between retailers and manu- 
facturers, is proposed in a bill intro- 
duced in the state legislature here by 
Rep. Crosby M. Sargeant of Granville. 
The proposal has been defeated in the 
last two legislative, sessions here. 


Anti-Diversion Bill 
PROVIDENCE, R. I.—Outlawing of 
highway fund diversion through a 
state constitutional amendment is pro- 
posed in a measure introduced in_the 
state legislature here John 
G. Murphy, Providence. 


Would Ban Profitless Sales 
CONCORD, N. H.—Sales below cost 
by retailers or wholesalers would be 
outlawed under a bill introduced in 
the state legislature here by Senator 
Edmond J. Marcoux of Rochester. A 
similar measure was defeated during 

the 1939 legislative session here. 

* 


* * 


Week-End Ban 

ANNAPOLIS, Md. — A bill which 
would forbid operation of any com- 
mercial vehicle of a ton or more capac- 
ity on any road in the state between 
noon on Saturday and 6 a. m._ the 
following Monday carrying a $100 fine, 
was introduced last week in the Mary- 
land general assembly here. Trucks 
transporting perishable goods would 
be exempted. 


by Rep. 


* * - 


Propose Accident Fee 
RALEIGH, N. C.—The senate finance 


committee has voted a favorable re- 
yort to the bill to rovide that a 
a fee be collected with each 
automobile license sold to establish a 


fund to pay hospital expenses of per- 
sons injured in automobile accidents. 
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military vehicles and defense ship- 
ments from these “bottleneck” re- 
strictions. The barriers are recog- 
nized, but instead of a sound ap- 
proach going to the root of the 
evil by removing them, a _ tem-| 
porary “emergency” solution is of-| 
fered. 

Anti-diversion constitutional’ 
amendments have been presented 
in Indiana, Maine, Massachusetts, | 
Texas, Iowa and Wisconsin. At 
the same time the placing of all 
tax revenue in a single general 
fund is under consideration in 
Arizona, Montana, New Jersey and 
Oklahoma. 

Legislation has been introduced 
in California, Massachusetts, 
Minnesota and Texas to increase 
the gasoline tax and in Rhode. 
Island to reduce the tax by one 
cent. Continuation of present ad-| 
ditional gas tax rates is provided: 
for in New York and North Da-; 
kota. Increasing legislative atten- | 
tion to the taxation of motor 





other than gasoline, such as diesel 
fuel, is indicated by use fuel taxes 
presented in Arizona and Utah. 

Bills to grant local subdivisions, 
such as cities and counties, an in- 
creased share of highway revenues 
are legion. There is also a move- 
ment in numerous states for fur- 
ther assumption by the state of re- 
sponsibility for city and county 
roads. Among the numerous pro- 
posed changes in motor vehicle 
taxation the repeal of the Indiana 
weight tax (based on tire sizes) 
and the proposed re-enactment of 
the mileage tax in Oklahoma stand 
out. The need for reciprocity on 
motor vehicle taxes is more clear 
than ever in the light of the 
national defense program. Re- 
ciprocity legislation has been in- 
troduced in Iowa, Massachusetts, 
Minnesota, New Hampshire and 
Wyoming. 

Private motor truck owners would 
be exempted from contract carrier 
regulation by a Texas bill. The 
regulation and licensing of itinerant 
merchants is an important issue in 
the states west of the Mississippi. 
Bills for this purpose have already 
made their appearance 
kansas, California, 
Oklahoma. 

The transportation of motor ve- 


in Ar- 
Colorado and 


hicles for sale or delivery by 
“double-deck” method would be 
prohibited in Arkansas, Colorado, 


Maryland and Utah. Caravaning 
would be restricted and taxed by 
bills in Arkansas, 
Montana. 

The volume of size and weight 
bills is large. Increases are pro- 
vided for by bills 
Georgia, Indiana, Massachusetts, 
New Hampshire, North Dakota, 
Oregon, Rhode Island, South Da- 
kota, Texas, Vermont and Wyom- 
ing. 

Restrictions on the gallonage of 
tank trucks is provided for in 
bills in Colorado, North Carolina 
and Pennsylvania. Introduced in 
the guise of safety these would re- 
duce the cargo to uneconomic 
limits. A Nebraska bill would re- 
peal that state’s port of entry law 
which is applicable only to petro- 
leum products. 

The regulation of conditional 
sales and automobile financing is 
drawing legislative attention in 
many states. The Arkansas legis- 
lature has before it a bill to regu- 
late the contract and relationships 
between automobile manufacturers 
and dealers. 


Colorado and 


in California, 


me Be Governor Requests 
Diversion for Highways 


ALBANY.— Passage of a state 
amendment permitting use for 
highway construction of $60,000,000 
from the unexpended balance of a 
$300,000,000 grade crossing elimina- 
tion bond issue authorized in 1927 
was asked by Governor Herbert H. 
Lehman in a message to the legis- 
lature here Jan. 14. 

The pending amendment was 
passed by the 1940 legislature on 
Governor Lehman’s recommenda- 
tion and if again approved by the 
current legislative session, it will 
be submitted to the voters in No- 
vember. 


ses 


PRINCIPAL SPEAKER 
was Quentin Reynolds, left, 


At ‘War’ Luncheon... 





Automotive News photos by Ray Glonka 


at the Detroit Adcraft Club’s luncheon last week 
Collier’s London correspondent, 


who described 


the war in poet and opined that Britain will win. Center is Bud Schirmer, 
e 


Crowell-Collier’s 


president of Detroit Adcrafters. 


troit representative, while at right is W. Colburn Standish, 





AT THE SPEAKER’s table were, left to right, Bill Stout, Detroit designer; 


r, ot. 
of Chrysler Corp. 


Meech, British vice-consul in Detroit, and Fred M. Zeder, vice-chairman 





OTHER AUTOMOTIVE men present at the luncheon included, left to right, 


Larry Fisher, 
general sales manager, 
Collier’s magazine. 


and R. 


General Motors vice-president; 
’, Yocum, national advertising manager of 


William E. Holler, Chevrolet 





LEFT TO RIGHT, Col. E. H. Besse, commanding officer of Fort Wayne, near 


Detroit; C. L. 


McCuen, General Motors vice-president in charge of engineering, 
and S. E. Skinner, Oldsmobile general manager. 


Strict Enforcement Asked 


For N.Y. Fair Trade Act 


ALBANY.—New York state’s fair 
trade act, known as the Feld-Craw- 
ford law, would be given stricter 
enforcement provisions under terms 
of amendments jointly introduced 
in the state legislature here by 
Senator Carl Pack, Bronx Demo- 
crat, and Assemblyman Harry D. 
Suitor, Niagara Republican. 

The proposed amendment would 


Two Inspection Bills 
Before S. C. Legislature 


COLUMBIA, S. C.—There have 
been two bills of particular auto- 
motive concern which have been 
introduced during the present ses- 
sion of the legislature. One to re- 
peal the present passenger auto- 
mobile inspection law, has been re- 
ferred to the roads, bridges and 
ferries committee, and the other 
would require all used cars to pass 
inspection before being offered for 
sale. 

Also at the suggestion of some 
car dealers, there is being pre- 
pared a bill which will require that 
all persons applying to the high- 
way department for a_ dealer 
license, to sell new or used auto- 
mobiles, to show that they have a 
public liability and property dam- 
age insurance policy in the amounts 
of $5,000 and $10,000. 


SSS 





require all price maintenance con- 
tracts to be filed with the secre- 
tary of state; provide strict regu- 
lation of all forced sales and make 
any violation of the law a misde- 
meanor punishable as such. 

A joint statement by the intro- 
ducers declared that the Feld- 
Crawford law, enacted in 1935 to 
protect the resale price of trade- 
marked goods, has never. been 
satisfactorily enforced, and that 
when a retail resale price is stip- 
ulated by a manufacturer, the 
remedies for compelling compliance 
by an offending retailer have 
proved completely insufficient. 

By paying a fine of $50 to $100 
an offending retailer could realize 
a substantial profit on large-scale 
sales under the present law, it was 
asserted by the sponsors of the 
amendment. 


Personnel Changes 


DETROIT. — George Sherman, for- 
merly with the mechanical rubber 
goods division of S. Rubber Co. 
has become associated with Wolverine 
Fabricating and Mfg. Co., Inc., Detroit, 
as sales engineer, it is announced by 
George F. Metelski, president. At the 
same time Paul Curran, formerly sales 
engineer, has been put in charge of 
the Covelopasent laboratory and prod- 
uct control. 


Pete Wembhoff's Fourth Dimension 
offers news of automotive advertising. 
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Propose Changes 
In W.Va. Carrier, 


License Fee Acts 


CHARLESTON, W. Va. — With 
the West Virginia legislature in 
session now past the half-way 
mark, a decrease in the number of 
bills presented compared with the 
same period of last year has been 
noted. Feature of this year’s ses- 
sion has been the absence of harm- 
ful measures sponsored by the 
railroads. 

Of interest to automobile dealers 
are the following proposed bills: 

House Bills 22, 23, 24, 118 and 121, 
which relate to the state road 
fund. Some of them would reallo- 
cate the money between primary 
and secondary roads while No. 24 
would divert $250,000 for the pur- 
pose of aiding human suffering. 

House Bill No. 26 would elimi- 
nate any contribution to the unem- 
ployment compensation fund on 
wages in excess of $3,000 per year. 
This makes the state law conform 
to the federal law. The measure 
has passed both houses and was 
_— by the governor on Jan. 


House Bill No. 41, decreasing 
registration fees on trucks of two 
tons and less and removing these 
vehicles from the jurisdiction of 
the public service commission. 

House Bill No. 107 is a state labor 
relations measure. It permits trade 
unions to bargain collectively and 
gives them powers not heretofore 
permitted by the state. 

House Bill No. 114 relates to the 
dimming of headlights on motor 
vehicles and provides penalties for 
violation. House Bill No. 158, is 
similar to the previous bill. Both 
bills would require a driver to 
deflect his lights when meeting an 
oncoming vehicle. 

House Bill No. 129 would repeal 
the motor carrier law and would 
remove trucks from the jurisdic- 
tion of the public service com- 
mission. 

House Bill No. 124, would repeal 
the “double-decker” law. An inter- 
esting feature concerning this law 
is the disclosure by gasoline pro- 
ducers that the passage of this 
act has deprived West Virginia 
filling stations of the sale of more 
than 105,000 gallons of gasoline per 
month since its effective date. This 
will deprive the state of more than 
$60,000 per year in gasoline taxes. 

House Bill No. 147 reduces reg- 
istration fees on passenger cars to 
one-half of the present cost. 

House Bill No. 194, would exempt 
the wrecker truck or tow truck 
from the jurisdiction of the public 
service commission. 

House Bills No. 192 and 193 are 
companion bills. They relate to 
Class “D” licenses for dealers and 
prohibit the use of these licenses 
by the purchasers of automobiles 
and trucks. Purchasers would be 
given a sticker to be affixed on 
the windshield which is valid for 
10 days. 

House Bill No. 205, is a wage- 
hour bill. It does not follow the 
federal act, is very inclusive in its 
language and does not provide the 
exemptions to motor carriers that 
are provided in the federal act. 
The measure is of paramount im- 
portance to motor truck operators. 


Out of Hopper 


Registration Law Defeated 
NASHVILLE.—The first administra- 
tion bill to be defeated in the present 


session of the general assembly oc- 
curred last week when the senate 
failed by a vote of 16 to 12 to pass 
Senate Bill 330, a measure designed 
to amend the motor vehicle registration 
law. Under its terms the use of dealer's 
license tags would be restricted and 
provision was made to require only 
the transfer fee instead of two in the 
sale of used cars. Another provision 
would have extended the radius fo! 
use of dealer license tags on second- 
hand cars from 50 miles to 100 miles 
of the dealer’s place of business. 
a. = »® 
Refuses Price-Fixing 

CHEYENNE, Wyo.—Wyoming stat 
senate refused last last week to put 
the state public service commission 1! 
the gasoline price-fixing business or to 
permit cities and towns to fix utility 
rates by ordinance. Despite iImpa>- 
sioned pleas from supporters of the 
two proposals, the senate committet 
of the whole indefinitely postpone 
senate files 58 and 103 by overwhelm 
ing votes 
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s Trucks Top List of Gains in 40 Automotive Exports 


Total Shipments Rise 2.8%; e in U 
Car Sales Decline Sharpl 


ts Special to Automotive News ment parts 43,923,638 16.06 45,629,672 17.15 
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Truck TopTen (Change in Use Tax Law 
neportedin AN Tos! “|| ~=6 Kases Up on Railroads 


1941 1940 


; Pos. Make Pos. || special to Automotive News railroads an estimated $70,000 a 
ith We Genie On, Automotive ex~| Internal 1—4,573 Chevrolet = 4,666— 1 || OKLAHOMA CITY.—A prelude| year. 
ports during 1940 were valued at| ome” ¢ Jo 36s 2.50 2,284,421 += «85 || 9g 894 Ford 3,901— 2 song Sect eunedted tn ; 
in $273,535,536, an increase of about sree : , 3 to the stormy effo Pp / In debating the proposal to tax 
jay $7,500,000, or 2.8 percent, as com- coveniae 5,678,617 2.07 4,593,117 1.72 cfr; Seeenationas a. 4 the legislature to restore the mile-| railroads on the basis of the use 
of pared with the 1939 ficure of|Motorscles 4—1,241 Dodge 1,158— age tax law for buses and trucks|tax law, senators brought up re- 
the §=s- $ 266,024,944, U. S. departanent of | & parts 4.590.130 1.68 1,165,602 43] ~ Saeen th —. é was given in the state senate| peal of the mileage tax voted two 
om commerce reported last week. equipement 4,038,176 1.48 5,597,726 2.14 aa bo —_ 155— 8 an "Gaia eee - the - « a when — = es buses 
jes- Truck and b i +. | Automobile - clude an rucks was put entirely on a 
m- | ments totaled $88,201,907 a canes engines . 3,976,536 1.45 6,102,886 2.29 _ fr eas a ian? use tax law. license basis instead of a mileage 
the 26.8 percent as compared with 1939; boats ... 2,244,275 82 1,189,721 44/1 19 68 Studebaker 19—15 The senate passed the bill to| basis. 
miscellaneous automotive products con 1.000.008 37 v00,904 99 Total All Makes make the use tax law permanent! [t would send all revenues into 
= improved by 14.5 percent with dicate 7 sie 14.448 13,198 and send the revenue into the/ the general fund instead of 97 per- 
1 ate aaa as aaa a sta —.. 614,039 221,042,874 .39 For aime a ela psa naite i general fund, but took out a house|cent for relief and 2 percent for 
' while passenger cars declined from me m= = ; See ee ; 











536 IC 5,0 isi which would have cost! the tax commission. 
rad «$84,658,401 to $57,253,737 for  the| Tttl=:-_$273.838.536 100.00 $266,024,944 100.00 provision 


llo- —_- year just ended. Sc aeiedie aaa 
ary The chief outlets for passenger 








24 cars were Canada, Union of South AUTOMOTIVE DEALERS: The brand-new K-Line Internationals are great trucks to own — and great trucks to sell. Models and sizes for 
ur- Africa, Argentina, Mexico and every hauling need. Write us for information about the International Truck franchise. 

s Brazil, while in 1939 the order was - eet aaa — 
mi- Union of South Africa, Canada, BS Gee, Pe ee 
‘m- Australia, Argentina and Sweden. rae eaten.) hac oie a: 





on Both Mexico and Brazil registered 
"ar. substantial increases in their pur- 
rm chases as compared with 1939. 
ure In the commercial vehicle field, 
vas France, United Kingdom, Union of 
lan.  gouth Africa, Canada and British 
: India ranked in that order from a 
ing vyalue basis, although in number of 
two ynits the Union of South Africa, 
ese =France, British India, Argentina 
of and Brazil were the chief countries 
of destination. In 1939 the leading 
bor purchasers were British India, 
ade Belgium, Hong Kong, Union of 
and South Africa and Brazil. 
fore Important gains in the miscel- 
laneous group were recorded in the 
the case of parts for assembly, in- 
stor ternal combustion marine engines, 
for and motorcycles and parts. The 
, IS latter two items are singled out by 
oth == the department for special men- 
to tion; marine engines amounting to 
an $6,819,365 as against $2,284,421, and 
motorcycles and parts advanced 
peal from $1,165,602 in 1939 to $4,590,130 
yuld = for the past year. 
dic- The following table shows the 
om- relative percentages of each sub- 
group in the automotive classifica- 
peal tion to the totals for 1939 and 1940, 
ter- and indicates the shift in demand 
law that has taken place during the 
pro- past year as a result of world con- 
this ditions. 


NEW BEAUTY, power and speed . . . new strength 


and endurance . . . new performance and economy 
... the New K-Line Internationals! 


Here is an ultra-modern product superbly quali- 
fied to advance the high reputation for performance 
that International Trucks have maintained for more 
than 30 years. 


i 

é 

3 

i 

e 

& 

5 New International-built truck engines drive 

E these new Internationals. If you’re a truck man, 

& the name Green Diamond Engine will soon be 

: linked in your mind with greater power and per- 

E formance, combined with greater fuel economy. It’s 

exclusively International ! 

i There are new double-anchor hydraulic brakes, 

e sealed-beam headlights, longer easy-riding springs, 
safety glass throughout, a new all-steel Safety Com- 

& fort-Cab, and many other outstanding features. 

# Ask the International Dealer or Branch to dem- 

® 





inia — Ciassi. 1940 39 onstrate these new all-truc. k: - 

ore Sa wet oe See These NEW Beauties ee ee Pr ee 

elke iat ae dat, Se isfaction. Meanwhile, write for a catalog which 
is soe os 8S, UE os.29 b9,904,6 26. : fi . 

han ars 57,253,737 20.93 4.058401 31.82 at the Nearest will give you all the details about this great 

xes, Assembly 


parts. 55,166,104 20.17 43,462,976 16.33 


“a INTERNATIONAL 


mpt Truck Rate Exemptions 


-uck Are Listed by Michigan Truck Dealer’s 
iblic LANSING.—An order exempting 
several classes of truckers from the 
are new minimum truck rate schedule, 
to which becomes effective this week, ye 
and has been issued by the State Public 
on Service Commission. 
‘ 98 The supplementary order ex- 
, empts companies engaged in pack- 


new International line. 


INTERNATIONAL HARVESTER COMPANY 


180 North Michigan Avenue Chicago, Illinois 











| on age delivery or in the delivery and = ; 
for . : 
installation of refrigerators and : 
similar household appliances. . 
age- - 
the a 
1 its ’ a 
the |Sees ’41 Sales ——s 
that ———> 
act. Up 10-20 % ——= 
1m- ee 
tors. DETROIT.—Study of the busi- i. 


| 


ness barometer provided by the 

automotive industry forecasts 

general economic gains during 

the months just ahead, A. F. 

Young, Flint regional manager 

for Chevrolet, told Chevrolet 
stra- | dealers of the Detroit zone at a 
sent | business meeting held Friday in 
ane Masonic Temple. 


pass Young, and Roy E. O'Brien, 


i 


gned Detroit zone manager, cited 
ve Chevrolet sales figures as proof 
and | of the country’s increased pur- 


only | chasing power. Chevrolet, Young 
Ba Said, expects a gain of 10 to 20 
for |percent over the volume 
ond- | achieved in the 1940 model year, 
mile | which exceeded the 1,000,000 
mark for the third time in 
Chevrolet history, being second 
state | only to the all-time peak year 
| pul | of 1936. 
or to The meeting here was one of 
tility |a series being held throughout 
npas- | the United States to acquaint 
litter dealers with factory plans for ]|| 
the period immediately ahead. 
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Climax Near in Weight And Size Re 





Boost in Truck Load Limit 
Backed in Texas Legislature 


Special to Automotive News 

AUSTIN, Tex.— Groups working 
for an increase in Texas’ 7,000- 
pound truck load limit law last 
week were well-pleased with the 
progress made in the Texas legis- 
lature. 

Trucking and producing groups 
are backing the “scientific formula” 
bill which would regulate truck 
loads according to the number of 
axles, tires, etc., with an overall 
limitation of 56,000 pounds gross 
weight. 

The house of representatives 
committee on highways and motor 
traffic voted 11-to-9 for the “scien- 
tific formula” bill, thus placing the 
bill in choice position on the house 
docket for early debate and vote. 

Sponsors of the “scientific for- 


insist. 


QUALITY PRODUCTS 


for Quality Manufacturers 


AC can serve you as a supplier in two ways. It can 
provide products like those listed among the 28 al- 


BUILDS 


FUEL PUMPS 


AG 


AIR CLEANERS 


AMMETERS FUEL AND VACUUM 
CARBURETOR INTAKE - PUMPS 
SILENCERS ; GASOLINE GAUGES 


GASOLINE STRAINERS 
ENGINE BEARINGS 


IGNITION CABLE 
TERMINALS 


INSTRUMENT PANELS 


LUBRICATING OIL 
FILTERS 


CARBURETOR INTAKE 
SILENCER AND AIR 
CLEANERS 


DIE CASTINGS 

DIE CASTING MACHINES 

FLAME ARRESTERS 

FLEXIBLE SHAFTS AND 
CABLES 


AC SPARK PLUG DIVISION © General Motors Corporation * 


mula” bill believe their chances of 
success are better 
than in the senate, where a final 
vote may be delayed for weeks. 
These groups are greatly heart- 
ened by the support of the inland 
cotton compress people, 
years past have formed one of 
the strongest groups in support of 
the 7,000-pound load limit. 


The compress people are now 
laying plans to purchase fleets of 
trucks which will haul a minimum 
of 20,000 pounds so that uncom- 
pressed cotton bales can be gath- 
ered over a wide area and brought 
to the compresses. To enable them 
to operate such a gathering system 
profitably, they must haul loads of 
not less than 20,000 pounds, they 


Rail forces are talking of boost- 


THESE QUALITY 
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in the house 


who in 


ready being built for more than 200 manufacturing 
customers. It can design, develop, and supply other 
products to fit your particular requirements. 


FUEL OIL FILTERS 


OIL FILTER REPLACE- 
MENT ELEMENTS AND 
CARTRIDGES 


AIR GAUGES 

OIL GAUGES 

RADIATOR PRESSURE 
CAPS 


REFLEX SIGNALS 


REPLACEABLE AIR 
CLEANER ELEMENTS 


Oregon Senate Defeats 


consideration, it is believed. 


refusal 
and 







‘Big Truck’ Measure 
SALEM, Ore.—Overriding ma- 


jority reports of its committee, 
and indorsements of the gov- 
ernor and state highway com- 
mission, 
Thursday night defeated the 
bill to increase the maximum 
weight of highway freighters. 


the Oregon senate 


There is small chance for re- 


ing the load limit to 14,000 pounds, 
but this offer has met with stern 
from both the truckers 
The 
truckers prefer to leave the law at 
7,000 pounds for another two years, 
allowing public sentiment to mount 
in favor of the scientific bill, if it 
is not enacted this session, while 
the compress leaders say that a 
boost to 14,000 pounds will 
enable them to operate their proj- 
ected gathering system at a profit. 


the compress people. 


In either case, you will find AC products character- 
ized by sound engineering and highest quality. You 
will enjoy all the economies and advantages of vol- 
ume manufacture; and all the added advantages of 
prompt delivery and service on a world-wide basis. 


AC representatives are prepared to present the sup- 


porting facts at your convenience. 


PRODUCTS 


SPARK PLUGS 
SPARK PLUG CLEANERS 


SPARK PLUG GAPPING 
TOOLS 


SPARK PLUG TESTERS 
SPEEDOMETERS 
SPEEDOMETER CABLES 
TACHOMETERS 
THERMO GAUGES 
VACUUM PUMPS 


FLINT, MICHIGAN 
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By Bethune Jones 
Staff Correspondent 
NEW YORK. — An approaching 
climax in the issue of whether 
commercial vehicle size and weight 
regulation should be left with the 
states or assumed by the federal 
government was forecast at the 
sixth regional conference on high- 
way safety and motor vehicle prob- 
lems, held here Feb. 14-15 at the 
Hotel Roosevelt under sponsorship 
of the New York State Joint Legis- 
lative Committee on Interstate Co- 
operation and the Council of State 
Governments. 


Advocacy of continued state con- 
trol was reiterated at the confer- 
ence by attending motor vehicle 
administrators and highway and 
safety officials of 10 states from 
Maine to Delaware. An Interstate 
Commerce Commission representa- 
tive warned them, however, that 
proposed federal control was sched- 
uled to become a live issue soon 
and would be increasingly likely 
of adoption unless the states 
achieve greater success in bringing 
about uniformity. 

H. H. Kelly, chief of the ICC 
safety section, disclosed that the 
commission, directed to expedite 
its report to Congress based on 
studies begun in 1935, would make 
such a report next spring and that 
hearings to be conducted by the 
ICC would study the question of 
whether there should be federal 
legislation to provide uniform sizes 
and weights for motor trucks and 
other commercial vehicles through- 
out the country. 


The majority of more than 125 
communications that had been filed 
with the ICC favored such regula- 
tion, Kelly said, but added that 
those taking this view came from 
truck and bus operators’ associa- 
tions for the most part, while 
states and other types of organi- 
zations concerned with highway use 
did not advocate an extension of 
the federal power. 

“The states are in agreement on 
many important points but seem 
unwilling to agree on the most 
important of all — gross weight,” 
Kelly asserted in discussing the 
present lack of uniformity. 


The conference here found itself 
in agreement as to some suggested 
standard maximum dimensions and 
weights, including width of 96 
inches, height of 12% feet, length 
of a single vehicle of 35 feet and 
maximum wheel loads of 9,000 
pounds. It could not agree, how- 
ever, on maximum loads on a 
single axle of 18,000 pounds, which 
the Army has adopted as a stand- 
ard on maximum length or on the 
maximum weights for semi-trailer 
and trailer units that now vary 
from 29,000 to 63,000 pounds. 


In the course of debate on 
weight limitations the serious con- 
dition of the nation’s bridge capac- 
ities, including bridges on the 75,- 
000-mile system of strategic roads 
outlined for the national defense 
program, was brought out. 


Both Kelly and H. E. Hilts of 
the Public Roads Administration, 
reported that 2,200 bridges were 
today considered inadequate. They 
added that an appropriation of 
$287,000,000 for the reinforcement 
of bridges had been requested of 


Congress, of which $100,000,000 
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FIRST HIGHWAY 
adaptation of the 


postoffice, just started by the U. c floor 
White Model 788 transit bus with 12-cylinder under-floo 
engine. It will operate between Washington and Harrisonburg, 


TRUCK LEGISLATION 


culation Problem 


Federal Control is Likely 
Unless States Get Together 


would be for 
strategic system. 

Hilts, in subsequently addressing 
the conference, urged that states 
take immediate steps for handling 
and routing military traffic on 
tactical or emergency maneuvers, 
In emphasizing the importance of 
such action, he pointed out that the 
United States Army has sufficient 
motorized equipment at one camp 
to form a highway column 97 miles 
long if it moved at one time. 


The Army’s goal of 200,000 motor 
vehicles “is not being bought to 
be stored” and will be constantly 
on the move throughout the coun- 
try, Hilts said. He estimated that 
the 97-mile convoy he referred to 
was less than 12 percent of the 
200,000 vehicle goal. 

The conference requested a con- 
tinuing committee under New 
York State Motor Vehicle Commis- 
sioner Carroll E. Mealey to present 
recommendations in the near future 
for a model state traffic commis- 
sion designed to aid national de- 
fense and to fulfill all peacetime 
tasks of highway regulation. 


Establishment of such state traf- 
fic commissions had been proposed 
to the conference in a report by 
Mealey, who said that troops must 
have every facility at their disposal 
for transportation during maneuv- 
ers or in actual warfare. It would 
be of immediate service, he said, 
to have state laws modified so 
that firms furnishing supplies to 
the Army might move their trucks 
from one state to another without 
obtaining an additional license. 


Compulsory periodic inspection of 
motor vehicles was another of the 
subjects discussed at the confer- 
ence, which found that much 
progress had been made in this 
respect nationally as well as among 
its members. John J. Hall of the 
National Conservation Bureau de- 
scribed a study of state inspection 
systems that had been made jointly 
by the bureau and the American 
Assn. of Motor Vehicle Administra- 
tors. 


This study, he said, revealed that 
23 states, the District of Columbia 
and 15 cities now have inspection 
laws. In some instances, as in 
New Jersey and Delaware, fixed 
inspection lanes are operated by 
the state. In others, as in Massa- 
chusetts, New Hampshire and Ver- 
mont, inspection is performed at 
state-designated private garages. 


bridges on the 





New Mexico Carriers 
Oppose New Laws, Taxes 


ALBUQUERQUE, N. M.—(UTPS). 
—New Mexico Motor Carriers Assn. 
went on record recently as oppos- 
ing any new legislation or taxes 
affecting the state’s trucking in- 
dustry. 


The action came at a general 
meeting of directors and members 
at the Hilton hotel. About 20 were 
present, and J. G. Ruvolo, vice- 
president of the association, pre- 
sided. 


Electric Buses Exempt 


COLUMBUS, O.—Trackless trolley 
buses operated by electricity from 
overhead wires are not required to 
pay motor vehicle license fees, the 
Ohio supreme court has ruled in @ 
suit brought by Margaret L. and Ed- 
ward J. Brunkenkant, of Cleveland. 
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TRUCK. LEGISLATION 


ICC Would Test ‘40 Law Before Making Changes 


Asks Decision on Need 


For Control Over Carriers 


DETROIT. -Emergency powers, 
which the federal government has 
taken on in the present defense 
program, raises the question as to 
whether the motor carriers and 
water carriers of the nation will 
be able to carry their share of the 


Wis. Bill Proposes 
Raising Tax - Free 


Limit for Truckers 


MADISON, Wis. — Bills recently 


introduced in the state assembly 
include one by H. J. Berquist, 
Rhinelander, to amend the law 


exempting from weight taxes mo- 
tor vehicles up to 12,000 pounds. 
The limit now is 8,000 pounds. 
Another measure by N. J. Bichler, 
Belgium, would amend the recip- 
rocal license agreement law to 
include trucks and trailers hauling 
unmanufactured farm products. 


Manufacturers operating under 
fair trade in Wisconsin would be 
required to file a copy of all con- 
tracts with the department of agri- 
culture at a registration fee of $100 
and an annual license fee of $10 
for each commodity listed in the 
contracts, under the provisions of 
a measure introduced in the state 
assembly by the assembly com- 
mittee on agriculture. The manu- 
facturer, under the bill, would also 
be required to notify each of its 
retailers of the provisions of the 
contract. 


load without granting emergency 
powers to the Interstate Com- 
merce Commission comparable to 
those it has over rail carriers. 

The ICC has brought the matter 
to the attention of the Advisory 
Commission to the Council of 
National Defense to determine 
whether they deem it necessary in 
carrying out the defense program 
for the commission to have such 
powers. 


In the annual report to Congress | 
for the period ended Nov. 1, 1940,| 


the ICC stated that a test of the 
present law as it stands is desir- 
able before any changes are made. 

The ICC also reports that motor 
carriers of passengers and prop- 
erty have had the largest percent- 
age gain in revenue since the low 
year of 1938. For the 12 months 


—————a 





ended June 30, 1940, motor car- 
riers’ revenue for passengers to- 
taled $175,000,000 while property 
carriers’ revenue totaled $940,000,- 
000 compared with $151,000,000 for 
passenger carriers and $700,000,000 
for property carriers in the 12 
months ended Dec. 31, 1938. 








Smart Is Reelected 


MADISON, Wis. — O. D. Smart of 
Smart Motor Co., as_ been _ reelected 
a of Automobile Salvage Co. 
ere. Other officers are James Ryan, 
Pyramid Motor Co., vice-president; 
Ralph Hult, Capital Garage, treasurer, 
and Archie Hirst, secretary. Directors 
named are Smart, Ryan, ie Berg. 
Oscar Kampen and Roy Ward. 


Pete Wemhoff’s Fourth Dimensio1 





offers news of automotive advertising 


|cluding E. Robert Baker, 
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JAMES SIMANER is showing one of two new ambulances being shipped to 
England by Czechoslovak Relief to TWA Hostesses Eula Walker and Ruth 


Ellison, and Lieut. J. K. 


ambulances, speciall 


International ambulances, 


for service with the Czechoslovak air and land forces, 


Fogle of the 108th Observation Squadron. 
fitted out for alspert emergency service, were dedicated 
at the Chicago municipal airport by off 


with all-steel Metro bodies 


Both 


cials of the Czechoslovak Relief. These 
will be sent to England 
fighting beside the British. 


Truckers, Railroaders, Clash 


Over Colo. Size-Weight Bill 


DENVER. — Representatives of 
trucks and railroads clashed dur- 
ing the week in a hearing of the 
house of representatives’ roads and 
bridges committee over a proposal 
to allow an increase in the size 
of trucks permitted to operate on 
Colorado highways. 

Spokesmen for the truckers, in- 
execu- 
tive secretary-treasurer of Colorado 
Motor Carriers Assn., said the pro- 
posal which is contained in H. B. 
289 is necessary because other west- ; 
ern states have increased their 
limits on truck sizes or are in the 
process of doing so. | 

The bill, which is considered one 


of the most controversial before 
the state legislature, would allow 
trailer trucks to have an overall 
length of 60 feet instead of 50 
feet now specified in Colorado 
statutes. It also would permit in- 
creases in the weights of truck 
loads to a maximum of about 8,000 
pounds in the case of the largest 
vehicles. 

A proposal to allow trucks to be 
a foot higher than the present limit 
of 12% feet has been deleted from 
the bill on the complaint of the 
state highway department that 
such a height would make it neces- 
sary to reconstruct many under- 
passes in the state. 
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In the Hopper 


Truck Uniformity 

BOSTON. — Legislation providing a 
height limit of 12% feet for trucks 
with loads and an increase in the 
length limit for all single vehicles to 
35 feet was advocated by the State 
Commission on Interstate Cooperation 
in a report filed here recently with 


the legislature. The commission is 


seeking uniformity in truck regula- 
tions with nine other states in this 
part of the nation. 
* * * 
Fee Slash Backed 
AUGUSTA, Me. — (UTPS).—A bill 


which would reduce from $55 to $35 
the fee for registering motor trucks 
with a 2% to 3-ton capacity, and re- 
duce to $30 the fee for registering a 
2 to 2%-ton truck, has been reported 
“ought to pass’’ by the Committee on 
Motor Vehicles. 
* * 
Carriers Liability Only 

TOPEKA, Kans.—Now before sen- 
ators in the Kansas legislature is a 
bill which would make only motor 
carriers liable in case of accidents. 
Carriers must have insurance, but the 
originators of the bill declare that in 
many court cases, attorneys for_ the 
plaintiffs often attempt to hold both 
ee and the carriers jointly 
iable. 


Slash in Truck Fee 
Sought by Ark. Bill 


LITTLE ROCK, Ark. (UTPS). — 
A bill has been introduced in the 
senate to set up four zones of 
six miles each, along the borders 
of the state, in which the gasoline 
tax will be increased progressively 
from 1 to 4 cents greater than 
the tax of the adjoining state. 

Another bill introduced in the 
senate last week would reduce li- 
cense fees on one-ton and 1%-ton, 
1%-ton and two-ton trucks by 50 
percent. 


174 FOOT-POUNDS TORQUE 


90-Horsepower Standard Engine 


192 FOOT-POUNDS TORQUE 


93-Horsepower Heavy Duty "‘Load-Master” Engine 
(Available at extra cost on Heavy Duty trucks) 


These new Chevrolet trucks are the 


most modern, most comfortable, 


most popular low-priced trucks 


OUT-PULL -:- OUT-VALUE--- OUT-SELL 


you can buy 


TRUCKS WITH 


PASSENGER CAR STEERING EASE 


WORLD’S LEADING TRUCK 


UT Re) 





~ WHEN YOU HAVE THE CHEVROLET FRANCHISE YOU HAVE FRIENDS 
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Five Heavy-Duty Models Added to 1941 Reo Line 


Greater Load Space, Shorter 
Turning Radius Featured 


LANSING. Addition of five 
heavy-duty models, rounding out 
Reo’s 1941 truck line, is announced 
by Frank N. Morgan, general sales 
manager. 

Model 21H with 288 cubic inch 
engine has gross rated capacity of 
17,000 pounds; Model 22H with 310 


cubic inch engine, 19,500 pounds; | 


Model 23H with 381 cubic inch 
engine, 22,000 pounds; Model 23HH, 
with 404 cubic inch engine, 26,000 
pounds; Model 23HHH with 517 
cubic inch engine, 35,000 pounds. 


Engines are all seven-bearing type | 


with full pressure lubrication to all 
main, connecting rod, and camshaft 
























Truckers Ask 
Equality 


WASHINGTON. — The House- 
hold Goods Carriers bureau, rep- 
resenting more than 2,000 truck- 
ing companies and moving van 
operators, last week appealed to 
members of the Senate and 
House military affairs commit- 
tees to prevail upon Gen. George 
C. Marshall, Army chief of staff, 
to cancel the requirement that 
household goods haulers submit 
competitive bids for the grow- 
ing War Dept. business. 

Although the Army has paid 
railroads their regular published 
tariff rates for many years, it 
consistently has refused to ac- 





the tough jobs in their respective 
capacity classes. Besides increased 
power, they incorporate heavy-duty 
units throughout, including over or 
underdrive transmissions; heavy- 
duty clutch and sturdy tubular 
driveshaft. Rear axles are available 
in three types: spiral bevel, double 
reduction and two-speed double 
reduction. 

Wheels are Spoksteel. Tires from 
9.00x20 up, (dual rears) provide 
ample capacity for varying require- 
ments, it is claimed. Long, flexible 
silico manganese springs, with 
helpers, are said to assure adequate 
cushioning for light or heavy loads. 



















1941 Reo Additions . . . 





bearings. Pistons are aluminum| Vehicle control is provided by|| ©°T4 trucking companies similar ae tale 
alloy. internal hydraulic brakes with a treatment until recently, when it mn In : 
According to the manufacturer,| tra large braking areas and alloy lifted the bid requirement for REO’S 1941 LINE of heavy-duty trucks includes this 17,000-pound unit, which 975 ui! 


these new models are designed for 


Utah Bill Asks 


Ban on Convoys 


SALT LAKE CITY. — A bill, 
which would ban from Utah high- 
ways all automobile convoys or 
double-deckers used for carrying 
new and used cars into and through 
the state, has been introduced in 
the Utah legislature. However, the 
bill received an unfavorable report 
from the house judiciary commit- 
tee, and defeat of the measure is 
forecast when it is brought before 
the house membership. 


The measure, House Bill No. 71, 
was introduced in the “interest of 
highway safety,” according to 
wording of the proposed law. Under 
its provisions, it would “prohibit 
the carrying of automobiles or 
other vehicles on a so-called dou- 
bledecker, convoy or truckaway.” 


At: Least 


fifty million car- 

sales have started 
with a MWiff, AW te 
BENDIX START! 


HEN the salesman steps into one of your cars with a 
prospective buyer and pushes the starter-switch that’s an 
important moment. At least fifty million times that’s been the 


beginning of a sale. 


Doesn’t that seem like a sufficiently sound reason for genuine 
Bendix Drive to continue in your service as a trusted, abundantly- 
proved part of the cars you build or sell? 

No other integral automotive unit that we know of has ever 
built so impressive a record of satisfying, unfailing performance. 


ECLIPSE MACHINE DIVISION 
BENDIX AVIATION CORPORATION 
NEW 


ELMIRA, 


BENDIX DRIVE 




























truckers of general freight. 


Brake Research 


Data Is Offered 
Fleet Operators 


DETROIT.—American Brakeblok 
division of American Brake Shoe 
and Foundry Co. has announced a 
new program of sales and service 
for heavy-duty brake materials. 


It has been established that truck 
and bus “brake loads” increase 
with vehicle loads and speeds in 
rapidly rising ratios. For instance, 
a stop from 20 miles per hour cre- 
ates a “brake load” of 223 foot 
pounds or units of work per square 
inch of brake lining for a vehicle 
and load of 5,000 pounds, whereas 
a stop from 60 miles per hour with 
a total 8,000 pound vehicle and 
load creates over 15 times that 
“brake load” or 3,206 foot pounds 
or units of work per square inch. 


Having measured varying “brake 
loads” and the varied powers of 
applications in different brake 
mechanisms, company’ engineers 
developed formulas for brake ma- 
terials that will handle these pres- 
sures with proper frictional abili- 
ties. These materials are now 
generally classified in three groups 
—-regular, the 1,000 series, the 2,000 
series and American Brakeblok 
thick blocks for specialized air- 
brake use. 

In addition, the division has per- 
fected a brake lining advisory 
service which makes the results of 
its engineers’ work in research and 
testing available to fleet operators 
generally. This service is offered 
by NAPA warehouse men, jobber 
salesmen, or the main office in De- 
troit, and is built around an in- 
formation blank furnished by 
American Brakeblok which is to be 
filled in by operators, giving brief 
but complete details on their units, 
loads, speed ranges, operating con- 
ditions and routes. 


iron drums. Westinghouse air 
brakes are available on all the new 
models. Chassis lubrication is by 
hydraulic pressure fittings. Head- 
lamps are Sealed-Beam type. 

Model 23HHH, powered by the 517 
cubic inch engine, is the big brother 
of the Motor Carriers Special, with 
2 404 cubic inch engine, announced 
in 1940. This model is designed for 
sustained high speed operation, fast 
hill climbing, etc. 

As with other 1941 models, Reo 
Moreload design, it is claimed, pro- 
vides from 18 inches to 20 inches 
more load space on shorter wheel- 
base. Among other features pointed 
out are: 2 feet to 4 feet shorter 
turning radius; ideal weight distri- 
bution; interchangeability of me- 
chanical units, and modern styling. 





Carriers Reelect Hughes 

VANCOUVER, B. C.—J. V. Hughes, 
of the Neal Evans Transportation Co., 
was reelected president of the Motor 
Carriers Assn. of British Columbia at 
the annual meeting. 


— a 








CLARKSBURG, W. Va.—Service, 
along with honesty, .a spirit of 
justice and aggressiveness, are 
prime qualities for a _ successful 
truck dealer, believes E. L. Simp- 
son, president of Simpson Motor 
Truck Co. (International). 

Simpson’s service shop is 
equipped with up-to-date tools and 
his servicemen are thoroughly 
trained to properly service Inter- 
national equipment. Separate shops 
are maintained for new and used 
trucks, with the trade-ins being 
generally reconditioned as soon as 
received. 


When a person drives on any 
of the three main highways enter- 
ing Clarksburg, he is emphatically 
reminded by a big multi-colored 
painted sign that the Simpson 
company sells International trucks. 
Then, when he gets into the city 
he will again be quickly reminded 
of the same fact by the big signs 
on the company’s place of business, 
which is on one of Clarksburg’s 
busiest streets. 

President Simpson was formerly 
a blockman for International Har- 
vester Co., with which he was 
connected for 17 years. He became 
a dealer Jan. 1, 1928, and is af- 
filiated with George W. Campbell, 
who is secretary. The company’s 
best sales year was in 1936 when 
it sold 155 trucks; in 1937 it sold 
145, and last year it sold 129 trucks. 
In Harrison county in which 
Clarksburg is located International 
registrations are around 18 per- 
cent. 

Among the best customers are 
oil and gas field operators, oil and 
gasoline distributors, freight haul- 
ers, dairies, and lumbermen. Three 





Freight Classification 
Revised in Nebraska 


LINCOLN, Neb.—Announcement 
has been made by the Nebraska 
state railway commission that it 
has revised its own motor freight 
classification and that the new 
rates will go into effect March 1. 


The announcement accompanied 
a denial of the request of the 
Nebraska Commercial Truckers 
Assn. for a rehearing of their case 
in which the truckers tried to have 
land miles substituted for air miles 
as a truck rate basis, and asked 
for use of the national motor 


freight classification. 





YORK 


EXTERIOR VIEW of the Simpson Motor Truck Co. (International), Clarks- 
burg, W. Va. 


| away 








was purchased by Poehler Mercantile Co., Wichita, Kans. 


GIANT of the 1941 Reo line of trucks is this 35,000-pounder which is 
designed for hill climbing and high-speed operation. 


Successful Truck Dealer 
Holds Service is Essential 


years ago the company also con- 
tracted to sell farm equipment. 


Prospect lists for used truck cus- 
tomers are arranged in groups to 
fit various buying possibilities, and 
mailings to as many as 1,000 pros- 
pects at one time are frequently 
made. 

Quick check of monthly sales 
and stock on hand is possible by a 
special stock record, which is 
really a four-compartment rack, in 
each compartment of which metal 
strips may be placed one above the 
other as if in columns. Data on 
trucks in stock and each truck sold 
during the month is typewritten 
and the strip of paper typed is 
fastened to a metal strip, which is 
then placed in the rack in the col- 
umn where it belongs according to 
one of the following headings: New 
Car Stock; New Car Sales; Used 
Car Sales and Used Car Stock. Use 
of vari-colored paper is also made 
to distinguish truck sizes and in 
the case of used trucks the make 
thereof. By means of this stock 
board and a comprehensive book- 
keeping system, Simpson said, “We 
know just what we are doing. 
We’re not kidding ourselves at all.” 


Doubledecker Ban 


Of W. Va. Upheld 
By Supreme Court 


CHARLESTON, W. Va.—United 
States supreme court has upheld 
the West Virginia law banning 
two-level automobile hauling 
trucks. The law had been appealed 
through all courts by Philadelphia- 
Detroit Lines, Inc., an automobile 
haulaway firm located in Detroit. 

Higher prices for cars bought in 
Southern cities was foreseen be- 
cause trucks have had to be re- 
routed around West Virginia and 





|through Washington, or about 200 


miles out of the way enroute to 
points in Georgia and Florida. 
West Virginia officials charged 
that operation of doubledeckers 15 
a menace to the public and harm- 
ful to the highways. The car-haul- 
firm felt that the law was 
discriminatory since it ap- 
only to doubledeckers and 
to one-level freight trucks 
can be equally heavy and 


highly 
plies 
not 

which 


l high, it was charged. 
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e Small Units Continue Domination in ’40 Truck Sales 
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Account for 91% of Total; 
Heavier Jobs Show Big Gain 


DETROIT. — While heavier-duty 
trucks showed considerable gains 
jn 1940 registrations, the under-two- 
ton units continued to dominate 
the picture with this group ac- 
counting for 91 percent of the 
industry's sales last year, an analy- 
sis reveals. 

Of the 576,327 new trucks regis- 
tered in 1940, which represented a 
gain of 18.2 percent over 1939's 
486,748 units, the smaller-tonnage 
jobs contributed 524,952 vehicles 
sold as compared with 1939’s total 
of 443,398 units sold, a gain of 
18.5 percent and representing 40.2 
percent of the industry's total as 
against 39.5 percent in 1939. 

In the class above 1% tons, 51,- 
375 units were registered last year 
as compared with 43,350 vehicles 
sold in 1939, a gain of 18.6 percent 
and which represents 9 percent of 
the industry total. 

While both these groups regis- 
tered considerable gains over the 
previous years increases were cred- 
ited to the general uptrend of 
business rather than any change 
in popularity of one size truck over 
another. 

In the % and %-ton group 219,- 
353 units were sold in 1940 as 
compared with 187,144 new trucks 
sold in the previous year, a gain 
of 17.2 percent, which represents 
38.4 percent of the industry’s sales 
as against 38 percent in 1939. 

In the next classification, “4 and 
1-ton units, total sales amounted to 
78,148 units as compared with the 
previous year’s total of 60,571 ve- 
hicles sold, a gain of 29 percent 
over 1939. This was a slight drop 
in this classification’s share of 
the industry’s total registrations, 
with 12.4 percent in 1940 and 13.6 
percent in 1939. 

Registrations for 1% to 1%-ton 
trucks were 227,451 units in 1940 
as compared with 195,683 vehicles 
sold in 1939. This was a gain of 
16.2 percent over the previous year 
and represented 40.2 percent of the 
industry ‘total as against 39.5 per- 
cent in 1939. 

In the 2 and 2%-ton group 33,879 


Strikes 


(Continued from Page 1) 


in “brushing aside our labor policy” 
to get essential defense materials, 
declaring that neither Ford, nor 
any other manufacturer, should be 
denied defense contracts “if we 
can get the materials only from 
that company.” 

William S. Knudsen, defense di- 

rector, joined with Hillman in 
opposing legislation banning strikes 


in defense plants, asserting such 
action might precipitate an _ in- 
dustrial breakdown such as_ oc- 


curred in France. He did, however, 
suggest a “cooling off” period be- 
fore a strike could be called. 

The contracts awarded to Ford, 
GM and Chrysler will run “into 


millions,” it is understood, and 
marks the initial step in_ this 
country’s program to turn out 


bomber planes at rate of 100 per 
month through use of automobile 
plants. 

Knudsen came to Detroit over 
the week-end to confer with K. T. 
Keller, president of Chrysler, on 
the reported shortage of machine 
tools for the tank arsenal Chrys- 
ler is building. 


Meanwhile, the CIO and AFL 
pushed their drives to organize 
Ford plants, the former making 
formal application to the NLRB 
for an election in Ford plants, 
while AFL expressed confidence 
that Ford will be forced into a 


union contract within six months. 
Big Trailer Order 
Closed by Fruehaut 
DETROIT. — Roy A. Fruehauf, 
Vice-president in charge of sales of 
Fruehauf Trailer Co., announces 
the closing of an order for 158 
trailers from Consolidated Motor 
Freight Lines of Hartford, Conn. 
Of these trailers, 140 are the 
latest stainless steel van-type units 
for over the highway freight trans- 
portation. The other 18 are city de-| 
livery units. 


units were sold, which contrasts 
with the 1939 total of 30,429, a 
gain of 11.3 percent and represents 
6.3 percent of the industry’s total 
in 1940 as against 5.9 percent in 
1939. 

The 3 to 4'%-ton trucks registered 
11,217 units in 1940 as compared 
with 8,227 vehicles sold in the pre- 
vious year. This represents a gain 
of 36.3 percent, the largest gain 
for any group, but the percent of 
the industry total is only 1.7 as 
against 1.9 percent in 1939. 

In the heaviest group, 5 and over 
5-ton trucks, registrations totaled 
6,279 units in 1940 as compared with 
4,694 units sold in the previous 
year, a gain of 33.7 percent, and 
which represents 1 percent of the 
total for the industry as against 
1.1 percent in 1939. 


Pete Wemhoff’s Fourth Dimensio'' 
offers news of automotive advertising 





NATIONAL OFFICERS of the Oldsmobile Salesmakers Club, composed of 
the leading retail salesmen in the United States, together with zone officers of 
the same organization, were in convention in Detroit and Lansing during the 
past week. Pictured with Oldsmobile executives who congratulated sales aces 
and addressed them at the meetings held at Detroit’s Statler hotel are, stand- 
ing, Phil Joseph, Cincinnati, and John Porter, Wakefield, Mass. Seated, Hum- 
bert Jannini, Cambridge, Mass.; S. E. Skinner, Oldsmobile’s general manager; 
D. E. Ralston, general salesmanager, who presided at the conclave, and Arthur 
E. Noelck, Chicago. 





‘ ‘ mon Carriers Assn. of America, an 
Carriers Unite independent | body. “has united | with 
‘ rregular Route Common Carriers’ Con- 
WASHINGTON.—At a meeting held] ference under the banner of American 
at headquarters here, Irregular Com- Trucking Assns. 


Trailer Show 


On in Chicago 


CHICAGO.—New life has been 
injected into the trailer coach in- 


dustry by the national defense 
program. 
Such is the sentiment among 


those of the industry gathered for 
their annual convention and show 
at the International Amphitheater 
this week. 

Importance of defense activities 
was recognized in an announce- 
ment of the appointment of a com- 
mittee by Trailer Coach Manufac- 
turers Assn. to cooperate with the 
housing division of the National 
Defense Commission. The group 
consists of George F. Miles, Vaga- 
bond; D. D. Arehart, Palace; H. L. 
Bartholomew, Indian; E. G. Mann, 
National, and Wilbur J. Schult, 
Schult, with James L. Brown, im- 
mediate past president of the as- 
sociation, acting as coordinator for 
the committee in its contacts with 
the commission. 
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They have added features that assure 
you “TOP” brake performance 


Wagner Air Brakes are a development of the Wagner 
Electric Corporation, a company with 16 years of 
experience in the manufacture of Lockheed hy- 


draulic brakes. 


Wagner’s proven hydraulic brake engineering 
ability plus its modern factory equipment and out- 
standing test laboratories have enabled Wagner 
engineers to produce air brakes far ahead of ordi- 
nary air brakes in economy and reliability, and to 
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produce the phenomenal Wagner Rotary Compres- 
sor known for its high efficiency —a natural result 
of the never-ending research carried on by Wagner 


in behalf of safer brake performance. 
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Wagner Air Brakes 


for trucks, tractors, 


trailers and buses. 


There are three distinct Wagner Air Brake sys- 
tems, each designed to meet a specific requirement. 
The schematic installation illustrated is an air-hy- 
draulic tractor with straight air trailer. ial 
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Manufacturers of Lockheed Hydraulic Brakes 


6400 Plymouth Avenue, 





Saint Louis, Mo.,.US.A. 








12. -(196) 


Canada Appoints Berry | Controller of Motor Industr 


20% Import 
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Quota Low, 


But Step in Right Direction 


By Warren B. Hastings 
Staff Correspondent 

TORONTO.—Appointment of 
John H. Berry as motor vehicle 
controller for Canada was an- 
nounced under headings, such as 
“Czar of Motors,” which implied 
that he is vested with plenary 
powers over the automotive in- 
dustry of this dominion. The im- 
plication is unwarranted. 

Berry becomes the eighth mem- 
ber of the War Time Industrial 
Control Board, of which Hugh D. 
Scully is chairman and steel con- 
troller. Other members are con- 
trollers of oil, power, timber, ma- 
chine tools, non-ferrous metals and 
ship construction and repair. 
Scully’s chief is C. D. Howe, min- 
ister of munitions, supply and 
transportation for Canada. 

Since last August Berry has 





Gasoline Supply 
For Army Units 
Held Unlimited 


WICHITA, Kans.—The expand- 
ing mechanized land forces of the 
United States Army can rely upon 
quick and almost unlimited sup- 
plies of gasoline of the highest 
utility, William H. Hubner, refin- 
ery technologist of Ethyl Gasoline 
Corp., Detroit, declared here last 
week in an address before the 
Wichita section of the American 
Chemical Society. 

Hubner said, “emergency needs 
can be met on short notice. Even 
now gasolines that probably would 
be adequate for most of the 
Army’s mechanized war equipment 
can be obtained at 90 percent of all 
service stations. 

“I believe that in 1945 premium 
grade gasoline will have a road 
octane number of 95, in compari- 
son with the present octane number 
of 80, and that regular grade fuels 
will have values of 85 to 90, in- 
stead of 74,” -Hubner continued. 


Mo. Yield a Record 


ST. LOUIS.—State gasoline tax col- 
lections during 1940 of $13,936,277 set 
an all-time high record. The mark 
bettered by $839,950, the 1939 collec- 
tions. The state tax is 2 cents per 
gallon. 


Defense Program First! 


Stockholders Must Wait 


HARTFORD, Conn. — Nothing 
is to stand in the way of the 
defense program. This was 


brought forcibly to the attention 
of stockholders of the Billings 
& Spencer Co., makers of vari- 
ous types of drop forged tools, 


forging machinery and special 
forgings. 

The office staff has been so 
occupied with current business 
that the preparation of the an- 
nual report has been delayed. 
And what’s more the plant is so 
crowded with workers that ac- 
commodations for the _ stock- 
holders’ meeting are inadequate. 





been technical adviser on motor 
transport to Howe’s ministry, a 
post he retains. A native of Eng- 
land, he served in the Royal Naval 
Air Service and the Royal Air 
Force during the first World War, 
subsequently being employed by 
General Motors in London and 
then in the establishment of a 
plant in Japan. He returned to 
England to assume the production 
managership of GM’s Vauxhall 
Motors, Ltd. Prior to World War I 
he was sent to the United States by 
Vauxhall to purchase machine 
tools and other equipment. He 
came to Canada last August and 
has had charge of the procurement 
of thousands of army motor ve- 
hicles for Empire forces. 

In announcing the _ order-in- 
council appointment of Berry, 
Howe stated that it was made in 
conformity with the government’s 
plan “of complete mobilization of 
Canadian resources for war needs.” 


The announced power to license, 
regulate and control “the entire 
automotive industry” is both wider 
and narrower than indicated by 
the statement—wider in that it 
applies to the trade as well as the 
manufacturers of cars, trucks, 
parts and materials—narrower in 
that it does not apply to automo- 
tive rail rollingstock, aircraft, trac- 
tors, “self-track-laying” equipment 
and automotive agricultural units. 

The chief merits of the quota- 
import concession, described in 
AUTOMOTIVE News last week, are 
that however inadequate in prac- 
tice it, in principle, is commend- 
able and that it demonstrates the 
embargo edict to be, contrary to 
former intimations, much less im- 
mutable than the laws of the 
Medes and Persians. The 20 per- 
cent initial quota is, of course, 
much below the minimum subsist- 
ence requirement. It, however, has 
opened a slammed and bolted door. 
That concerted pressure, judicious- 
ly applied, may move this door 
adequately farther, in the right di- 
rection, is a possibility those im- 
mediately concerned will not neg- 
lect testing when the execrations 
and the hymns of hate subside. 

* * * 


Canada Seeking 


More Trucks 

MONTREAL.—As a result of in- 
creasing war-time industrial needs 
of Canada, there has already de- 
veloped a growing demand upon 
the productive capacity of Cana- 
dian automotive manufacturers in 
the building and assembling of 
trucks. Within the past month 
authoritative statements have ema- 
nated from the larger automotive 
companies of Canada, pointing out 
the urgency of increased truck 
production to meet the require- 
ments of domestic industry as well 
as for military use. 


As a result, the manufacturers, 
in cooperation with government 
bodies charged with control of war- 
time industrial production, have 
worked together to increase so far 
as possible the supply of truck 
equipment to meet this demand. 





HUDSON TURNING out munition paste 
eariy 


Motor Car Co. reveals that since 


company have been manufacturing 
duction began last August with the 
operation in December, working three 


on a six-day week basis. 


plant swinging 


24-hours a day. 
December certain 
ammunition compone nts. 


Tooling for pro- 
“full speed ahead’’ 
largely 


into 
full eight-hour shifts a day, 


Officials of Hudson, 
divisions of the! 








MOST of the “students” in this picture will be ‘set-up’ men in charge 
of small groups of_operators when the new machine gun plant of the General 
Motors AC Spark Plug division in Flint gets into full production during the 


latter half of the year. They are now 
of training to 
Edward R. Wiselogle, 


make machine gun covers under the tutelage 
fourth from right. 





‘ton the job’’ method 
of Foreman 


learning by the 


General Motors has launched in 


the interest of defense one of the largest worker training programs in the 


history of American industry. 


GM is Training 


For Defense 


DETROIT. — One of the largest 
worker training programs in the 
history of American industry is 
the answer of General Motors to 
the problem of providing man- 
power for national defense pro- 
duction, according to a survey of 
GM training activities made public 
by C. E. Wilson, president. 


“By the time we are running ‘in 
high’ on our defense orders, we 
expect to require a trained manu- 
facturing personnel of more than 
60,000 workers,” Wilson declared. 

Key factor in this rapid-fire type 
training program is that trainees 
are taught specific operations only. 
Instruction periods are short, turn- 
over is large. The system is an 
emergency method quite separate 
from the corporation’s long-range 
apprentice program which is de- 
signed to produce all-around me- 
chanics and expert craftsmen. 

The survey revealed that under 
the GM defense training program 
the offensive against a skilled la- 
bor shortage is being carried on 
simultaneously in 40 of GM’s 
plants, with the GM Institute at 
Flint, serving as general staff and 
quartermaster’s department. 

Field commander of the cam- 
paign is B. D. Kunkle, vice-presi- 
dent in charge of personnel. 

Largest single training project, 
according to the survey, is that at 
the Allison division plant just out- 
side of Indianapolis where liquid- 
cooled airplane engines are being 
produced for the Army and for the 
British government. A year ago 
1,500 men were on the Allison pay- 
roll. Today the total is more than 
8,000, of whom about half were 
given instruction as trainees. New 
trainees are now going into the 
plant at a rate that will soon ex- 
ceed 100 a week. 

Methods of training used in the 
40 plants working on defense or- 
ders vary to fit local needs and 
problems. In some plants trainees 
are taught “on the job,” working 
either as assistant to an expe- 
rienced operator or alone on a ma- 
chine under the general supervision 
of a setup man. Allison has trained 
about 3,700 men by the former 
method, while the AC Spark Plug 
division in Flint is adopting the 
latter for the 3,000 workers who 
will man its machine gun plant. 
Under both methods jobs are 
broken down into component parts 
so that trainees can be started on 
simple operations. 

Saginaw Steering Gear 
in Saginaw, Mich., which 
a large machine gun order, 
structing its new workers by 


division 
also has 
is in- 
the 


No Comment 
The perisphere and_ trylon, 
symbolizing the World of To- 
morrow, which was on display 
at the New York World’s Fair 


last year, have been sold as junk 
to the Bethlehem Steel Co. 


The metal will be melted 
down in Bethlehem’s blast fur- 
naces and converted into tanks 
and battleship armor. 


Mechanices 


on Wide Scale: 


“group” method. Small groups of 
trainees are placed under _in- 
dividual instructors who give their 
charges one hour of classroom 
work a day and supervise them in 
the shop the rest of the time. 

Cadillac division, which is manu- 
facturing Allison parts, has evolved 
a training method under which 
new, inexperienced workers are 
given jobs in what the older men 
in the plant call “Boystown.” This 
is a department devoted to the 
hand-shaping and _ polishing of 
parts, a simple operation but one 
that is new to the automobile 
industry. About 400 youths from 18 
to 25 work in this “feeder” de- 
partment. 

Training of setup men, foremen 
and supervisors is also an impor- 
tant part of the GM program and 
is carried on largely by field in- 
structors from the institute. More 
than 1,500 men are being given 
supervisory instruction at _ the 
present time. 

Another type of GM_ training 
work is illustrated at the Cleve- 
land Diesel Engine division plant 
where squads of engine room 
“gobs” from the U. S. Navy are 
put through a six-week course on 
diesel engine design, operation and 
servicing. A similar course for 
Army pilots and mechanics and 
Allison mechanics and field service 
men is given at Indianapolis. 





Buick Auede C ontract 
For Plane Plant Steel 


FLINT.—Steel contracts for the 
construction of Buick’s $31,000,000 
aircraft engine plant, in which this 
manufacturer will launch national 
defense production, were awarded 
Thursday by Buick. 

Harlow H. Curtice, president of 
Buick, announced that structural 
steel awards, totaling in excess of 
$1,000,000 for fabrication and con- 
struction, were made to the Mis- 
sissippi Valley Structural Steel Co., 
a Melrose Park (Chicago) steel 
firm. 


DEFENSE 





| Dealers Tell Me. . 


(Continued from Page 8) 
legitimate dealer has to get for 
the same make of model through 
his own retail channels. So, the 
wholesaling gives the ‘curbstoner’ 
a tremendous price advantage, and 
he directly gains this advantage as 
a by-product of unreasonably high- 
pressure volume selling. 

* 

“So, to a large extent, high 
volume selling has brought the 
biggest single curse into used 
car merchandising—put the price 
situation in the hands of the 
Philistines—made the legitimate 
new car dealer coincide with 
how ‘curbstoners’ choose to run 
the used car business. As we 
drift more and more into whole- 
saling used cars, we lose more 
and more of the control of our 
business, and we drift more and 
more into distress. A few large 
operators can ‘take it,’ but seri- 
ous situations develop just as 
soon as the smaller operator 
tries to pattern his activities 
after the big fellow. 

* Ba K 


T is reported that liner adver- 
tising is still a most productive 
force in the moving of used cars. 
In these columns price is_ set 
against price, and in this battle the 
legitimate dealer, engaged in the 
heavy wholesaling of used cars, 
hasn't a ‘Brody's chance’ of meet- 
ing and beating competition. 
* * eo 

“In other words, what I have 
been trying to say is this: Big 
volume of business has moved us 
from the retailing of used cars 
into the wholesaling of used 
cars; the wholesaling of used 
cars has slashed used car resale 
figures to the point where the 
legitimate dealer cannot keep 
pace. As a group, dealers have 
year-by-year been feeding a hor- 
rible monster that is now begin- 
ning to ravish on their vitals. It 
is sad, indeed, that to achieve 
volume—especially high volume 
—it is necessary to rear the 
greatest undermining force in 
the distribution of automobiles.” 

Ed * * 


HE ideal this column wants to 

hold before dealers is that their 
opportunity to make profit is in 
serving their publie with satisfac- 
tory miles of transportation (new 
cars, used cars, service, acces- 
sories, and supplies) and that we 
can’t safely compromise that ideal. 
Price cutting, or other short cuts 
to that goal, if habitually con- 
tinued, inevitably run to a dimin- 
ishing end. The ultimate is so often 
lost sight of in the supposed 
urgency of the immediate, but the 
ideal still stands and beckons. 


U. S. Paying High Price 
For Steel, TNEC Charges 
WASHINGTON.—The Temporary 

National Economy Committee 

charged in a report last week that 

the steel industry grants discrimi- 
nator? price concessions to large 
buyers—excepting the government. 


The government, one of the 
largest users of steel, is charged 
prices which “annually cost the 


nation’s taxpayers great sums of 
money,” the report declared. 
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Truck Tire Sales Soaring Under Defense Impetus 
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Army Needs Seen Pushing 
Volume to a New Record 


AKRON. — Demand of the na- 

tional defense program has sky- 
rocketed sales of truck tires to 
record levels and probably will in- 
crease in the coming months. 


In 1940, with the defense pro- 
gram just getting under way, truck 
tire production probably was from 
8,200,000 to 8,500,000 units more 
than in any previous year. The 
previous peak was in 1939 when 
3,178,000 truck tires were produced, 
according to the census of manu- 
facturers. Reflecting increasing 
sales, truck tire departments of 
Akron rubber companies, in most 
cases, are operating at full capac- 


mine how many tires will be needed 
directly by the Army, trade sources 
say one truck is required for about 
every 10 men in the armed forces. 
With an army of 2,000,000, this 
would mean 200,000 trucks. While 
some have as many as 10 wheels, 
the average is probably nearer six. 
A six-wheeled truck uses about 
seven tires, including the spare, 
which would mean over a million 
units would be required for these 
vehicles. 


The tires cost on the average 
around $30 each, so this would 
represent a sales value of approxi- 
mately $30,000,000. Even more tires 
are required for the armored force. 
One wheeled vehicle is used for 
about each five men in an armored 
division. While there are only two 
armored divisions now, Army plans 
call for greatly increasing the 
strength of this force. 











































ity. 

While a wide range of rubber 
items are needed for rearmament, 
a larger dollar volume of truck 
tires is required than any other 
dassification of products of the 
rubber industry. 


The Army uses truck tires on 
scout cars, gun carriages and other 
mobile units. Designed to operate 
under adverse conditions, many 
of these use an off-the-road type of 
tire with a raised, cleated tread. 
Off-the-road tires cost more than 
highway types. When used for 
training purposes, they probably 
will receive hard treatment and 
need replacing quite frequently. 
While it is impossible to deter- 


Shortage 


(Continued from Page 1) 


sion parts, there is every indication 
that much of this metal can be 
conserved through use of other 
steel without sacrificing too much 
quality. Molybdenum, chrome and 
tungsten are considered other sub- 
stitutes for nickel in various opera- 
tions. 

Magnesium, of which the govern- 
ment fears a _ possible shortage 
might develop, is used in very small 
quantities by the automobile in- 
dustry. 


* * 
Rise of Acrylics 
Is Noted 

DETROIT.—Because of the pros- 
pect that plastics will replace many 
defense-needed metals on 1942 cars, 
W. E. Biggers, 
Detroit represent- 
ative for Rohm & 
Haas Co., points 
out that already 
great strides have 
been made in the 
use of plastics on 
automobiles. 

While there are 
many different 
types of plastics, 
each serving best 
some particular 
field or require- 
ment, an interesting individual 
example are the acrylics — Plexi- 
glas in the form of sheets and 
rods, and Crystalite molding 
powder, according to Biggers. 

“The acrylic resins are rather 
newcomers even in the _ plastic 
field,” Biggers said. “The greatest 
productive development in the au- 
tomotive field came with the in- 
troduction of 1941 models which 
brought Crystalite into use for 
horn buttons or steering wheel 
ornaments on Cadillac, Packard, 
Buick, Dodge, and others; as radi- 
ator ornaments on Pontiac, Olds- 
mobile, Chevrolet, Dodge and De 
Soto, and as speedometer panels 
or rings, pointers and dials on 
Oldsmobile, Packard, Lincoln-Ze- 
phyr, Hudson, De Soto. 

“Plexiglas, the non-shatterable 
crystal-clear plastic that can be 
formed into simple and compound 
curved sections, finds its biggest 
use in Army and Navy bombers 
and pursuit ships in streamlined 
curved windows, windshields, bomb- 
ing turrets, blisters, landing light 
covers, etc. 

“In the automotive industry 
Plexiglas is gaining consideration 
for convertible rear windows be- 
cause of its extremely light weight, 
also for advanced streamlined de- 
signs because of its ability to be 
urved to any degree desired.” 


* 





W. E. Biggers 
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CHEVROLET WHOLESALE 
the division’s national sales force. 
gratulated by A. F. 


men pay tribute to top-ranking salesmen in 
The Cleveland zone’s leaders 


were con- 


Young, Flint regional manager. Left to right, are C. J. 


Reardon, Kinsman Square Chevrolet Co.; S. H. Klein, Frankel Chevrolet Co.; 


Young; R. 
Chevrolet Motors, Inc., and 
Inc., all from Cleveland. 


Horton Appoints Hayden 


In Big Safety Expansion 

CHARLOTTE, N. C. — Horton 
Motor Lines, Inc. will extend their 
accident prevention activities with 
the appointment of James G. Hay- 
den, for the past five years in 
charge of fleet safety for the Na- 
tional Safety Council, to the safety 








NSTALLED TANDEM 


G. Herzberger, West Park Chevrolet, Inc.; Arthur Haas, Downtown 
P. M. Rosenwasser, Downtown Chevrolet Motors, 


department. Two additional road 
safety supervisors are also being 
added to the staff, bringing the 
total of safety supervisors to four. 

President H. D. Horton stated: 
“We intend to continue augment- 
ing our safety efforts until Horton 
drivers are known from coast to 
coast for their courtesy and flaw- 
less handling of vehicles.” 





| Rodgers on Tour 


Of Eight States; 
ATA Meeting Set 


WASHINGTON.—Ted V. Rodg- 
ers, president of the American 
Trucking Assns., has embarked on 
an eight-state speaking tour with 
the strengthening of the ATA’s 
advertising and public relations 
program as its principal objective. 

Kansas City, Mo., will be the 
locale of the second annual spring 
meeting of the safety and opera- 
tions section of the ATA, it was 
announced here last week. The 
meeting will be held May 5-7 at 
the Continental hotel. 


Low Farm Fees Asked 


MONTPELIER, Vt.—Passage of 
legislation providing a lower registra- 
tion fee for trucks used exclusively 
for farm purposes will be sought by 
Vermont Farm Bureau during the 1941 
session of the state legislature here. 
The farm group’s legislative program 
also asks an increase in the number 
of motor vehicles patrolmen, with the 
e—_ of a two-way radio sys- 
em. 
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By A. H. Allen 


FROM present indications, use 
of plastics in automobiles seems 
destined to surge forward in ac- 
celerated fashion, principally be- 
cause of increasing difficulties 
arising in connection with insur- 
ing supplies of steel, die castings, 
chrome plating and the like. Plas- 
tics offer an ideal “out” 
shortages occur because of de- 
fense needs, and the present situa- 
tion looks made-to-order for plas- 
tics suppliers. 

* * * 


Hundreds of different types of 
plastics are available for auto- 
motive use. One of the best re- 
views of the plastics field ever 
written was the paper presented 
before the Society of Automotive 
Engineers a year ago by Dr. Gor- 
don M. Kline, of National Bureau 
of Standards. Any automotive 
engineer or parts company engi- 
neer who has questions about 
plastics would do well to get 
himself a copy of this paper and 
read it carefully. 

* co a 

Briefly, plastics may be sub- 
divided as follows: Cellulose nit- 
rates, oldest of the synthetic plas- 
tics; shellacs; bitumens; phenol- 

formaldehyde resins, including 
laminated phenolics; casein plas- 
tics, cellulose acetates, urea for- 
maldehydes, cast phenolics, vinyl 
resins, styrene plastics, acrylic 
resins, cellulose mixed esters, 
ethylcellulose, lignin or wood plas- 
tics, and alkyd resins. This is an 
imposing list of high-sounding 
names, most of which are more 
readily identifiable by their com- 
mercial names, such as Bakelite, 


=I 


NEW YORK 
OFFERS YOU.. 


Belmont Plaza, be- 
cause of its convenient 
location, is hotel head- 
quarters for leading men 
in the automotive acces- 
sories field. You'll always 
meet someone you know 
here. 





Just a few blocks from 
Grand Central Terminal 
and across the street from 
Grand Central Palace, at 
the Belmont Plaza you're 
right in the center of 
things. 


Two excellent, popular- 
priced restaurants — The 
Pine Room and the fa- 
mous Glass Hat, one of 
New York’s smartest cock- 
tail, dining and dancing 
rooms. 


800 well-appointed rooms, 
each with both tub and 
shower, radio and_ full 
length mirror, from $3.0v. 


* 


Meet Your Friends at 


The Glass Hat 


Popular Circular Bar 
Cocktails from 25c 


HOTEL 
BELMONT PLAZA 


Lexington Ave. at 49th St 
NEW YORK 


Joun H. StemBer, Manager 
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{Durez, Micarta, Tenite, Plaskon, 
Catalin, Crystalite, Plexiglas, etc. 
* * * 
Molding Methods 
Numerous 
SEVERAL types of molding 








! 





methods are used in forming of 
plastic parts. They include com- 
vression molding, injection mold- 
ing, transfer molding, extrusion 
molding and direct hydraulic mold- 
ing. The methods are comparable 
to similar ones used in fabrication 
of metals, such as forging, die cast- 
ing, stamping. Plastic molding dies 
are costly, in general and often 
must embody provision for heating. 
The molding process itself is slow 
in comparison with metals fabri- 
cation, but is gradually being 
speeded up. 
* * * 

Quoting from Dr. Kline’s paper, 
“From celluloid collars and cuffs 
to airplanes and furniture is a 
big jump for only 70 years’ 
growth of an industry. When it 
is realized that the major portion 
of this metamorphosis took place 
during the streamlining ’30’s, the 
present position of plastics de- 
velopment is even more astound- 
ing. What the °40’s will bring is 
still to be revealed, but certainly 
the recent emphasis on fully 
automatic molding with its at- 
tendant improvement in_ the 
quality of moldings and the in- 
tensive search for plastics suit- 
able for structural parts will be 
important factors in guiding 
progress of plastics during the 
decade that lies ahead.” 

*- * * 


For Better 
Mixing 

WE ARE indebted to Robert L. 
Fosburg, of Calcium Chloride Assn. 
in Detroit, for correcting an error 
which appeared in this column for 
Feb. 3, relative to the use of cal- 
cium chloride in cement. Recom- 
mended quantity is from one to 
two pounds of flake calcium 
chloride per 100-pound sack of ce- 
ment. The chloride weighs about 
one pound per heaping pint, so 
about one quart per sack of ce- 
ment would give the best results. 
Several advantages, beyond pre- 
vention of freezing, are obtained. 
Quicker finishing and use of 
floors and pavements are possible; 
also earlier removal and re-use of 





HOST to newspapermen 
right, Studebaker’s new 
resent were, left to right, 
News; 


baugh, Automotive News editor. 


Be Me * ’ J a 


|of the concrete 


in Detroit 
vice-president 
Pete Wemhoff, managing 
Dave Wilkie, automotive editor of Associated Press, and Chris Sinsa- 


forms; better workability, easier 
placeability and increased density 
likewise result. 
Amount of mixing water may be 
reduced % gallon per sack of ce- 
ment when calcium chloride is 


admixed. 
* * * 


Must Scrutinize 


Carefully 

REACTION of most motor com- 
panies to such innovations as the 
new hydraulic drive, described 
here recently, is one of studied 
pessimism. When ideas like this 
are submitted to new developments 
committees, the usual reply is 
that a similar proposal was re- 
ceived anywhere from two to 10 
years previously and was rejected; 
therefore it is unlikely that any 
change in attitude is likely. Of 
course, the inventor is immediately 
discouraged because he never 
knows what actually goes on be- 
hind the scenes when his proposal 
is being examined. If his idea has 
any merit at all, he can be sure 
that engineers are going to scru- 
tinize it carefully, regardless of 
what final notification he receives 
officially. The car business is too 
competitive to let valuable ideas 
slip by just because they look im- 
practical at the moment. 

* * * 

Another type of automobile 
drive mechanism is being de- 
veloped by the Power Trans- 
mission Co. in New York, de- 
tails having been described by 
Prof. Ernst Weber, of Polytech- 
nic Institute of Brooklyn, at a 
recent meeting of electrical engi- 
neers in Philadelphia. The ar- 
rangement comprises basically an 
electric generator which, ac- 
celerated by the engine crank- 
shaft, supplies increasing cur- 
rent to an electric motor which 
operates the driveshaft of the 
car, dispensing with the need for 
gear changing altogether. An 
overdrive comes into action when 
car speed gets beyond a certain 
point, helping to keep the motor 
close to its most efficient speed. 
The system is called the Electro- 
gear and has been given some 
tests in a car, reportedly effect- 
ing a 40 percent saving in oil, 
some saving in gasoline and pro- 
. viding easier negotiation of long 
uphill grades. 

* * 

The basic principle does not ap- 
pear particularly new, since a 
variation is used in such equip- 
ment as diesel trains, where diesel 
motors operate generators which 
in turn supply motors turning the 
driving wheels. 


Carter Expansion 
ST. LOUIS. — Carter Carburetor is 
building a $110,000 addition to its plant 
here. This will be the second expansion 
of the plant within the past 12 months. 
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TWO DETROIT automobile editors who attended the party last week were 


Free 
host, 


Will Macdonald of Detroit 
News, right. In center is the 
vice-president in charge of sales. 


Press, 
Kenneth 


Watson of Detroit 
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WILLIAM S. KNUDSEN, left, director of the Office of Production Manage- 


ment, 


a speaker at the Annual Advertising Awards banquet in New York, 


looks on_as H. K. McCann, center, president of McCann-Erickson, Inc., presents 


Henry T. 


Ewald, president of Campbell-Ewald Co., Detroit, with gold medal 


for distinguished services to advertising — the outstanding yearly personal 


award in the field of advertising. 


the 4th Dimension 


An Appeal to Advertisers; 


Roberts, Mullen Switch 
By Pete Wembhoff 


Appeal be hil 
An appeal to the advertising| 
profession to explain to Americans | 
that the production of ships,| 


tanks and airplanes in huge quan-| 
tities would have to await com-| 
pletion of the present tooling pro-| 
gram, was made by William S.| 
Knudsen, director general of the) 
Office of Production Management, | 
in addressing the Annual Adver- 
tising Awards Dinner at _ the, 
Waldorf-Astoria, N. Y. 


Besides explaining that the de-| Fe 


fense program is now going | 
through a tooling phase, Knudsen 
declared it also was the advertis- 
ing profession’s job to keep up the 
morale of the country at large, 
when doubts arise as to our 
progress or as to what will happen 
if England fails. 

Arthur Kudner, president of 
Arthur Kudner, Inc., told the 
dinner guests that advertising 
has numerous opportunities to 
serve constructively in national 
defense. Advertising, he _ said, 
can keep distribution costs to a 
minimum, stimulate domestic de- 
mand to offset loss of foreign 
markets and sustain public mor- 
ale. Kudner also declared it 
seems desirable that businesses 
which concentrate on defense 
should in some degree protect 
their franchise with the public 
against the time when their fac- 
tories return to normal produc- 
tion. 

Other speakers included Bruce 
Barton, president of Batten, Bar- 
ton, Durstine & Osborn; H. K. 
McCann, president of McCann- 
Erickson, Inec.; Raymond Gram 
Swing, radio commentator, and 
Mark O’Dea of O’Dea, Sheldon & 
Canaday, Inc., and chairman of the 
administrative board which gov- 
erns the awards. Henry T. Ewald, 
president of Campbell-Ewald Co., 
Detroit, was awarded the _ gold 
medal for distinguished services to 
advertising in 1940. 


Palm 


Week’s palm goes to Cincinnati 
Times-Star’s nifty ad, tagged 
“Cincinnati — hub of defense.” 

Done in red, white and blue, 
ad points out town’s position as 
“machine tool center of the 
world,” cites the speed with which 
plants are turning out defense 
tools, and notes boost in city’s 
purchasing power. 


Merchandising 


New merchandising program is 
announced by Bendix for Strom- 
berg service products. The plan is 
described in a folio-broadside 
ealled, “The Stromberg Profit 
Plan.” 

Altogether there are 28 sepa- 
rate panels in the folio, each il- 


lustrating a merchandising item 
put over the | 


available to help 
importance of carburetor service. 


These sales aids include posters, | 


counter displays, mailing cards 
and pieces of sales literature as 
well as such basic merchandising 
helps as outdoor and_ indoor 
signs, catalogs, educational slide- 
films, etc. 
Posters ecards in- 


and mailing 


clude a separate series for spring,’ 


| 


summer and _fall-winter _ selling 


| seasons. Specialized copy keeps the 


sales message in tune with the 


motorists’ thinking on car main- 
tenance at the turn of the seasons. 
Resigns 
Darrell C. Roberts, for two years 
advertising manager of Willys- 
Overland, has resigned to take 
over the Detroit 
sales office for 


Codray & Gross, 
printing house. 
Roberts former- 
ly was assistant 
advertising man- 
ager of Chrysler 
Sales divisions, 
and left to join J. 
W. Frazer when 
latter took over 
presidency of 
Willys-Overland. 





Roberts 


Named 

Frank J. Mullen has been named 
vice-president of Holden, Graham 
& Clark, Inc., Detroit advertising 
agency. 

Mullen was for six years with 
the Detroit office of the Curtis 
Publishing Co., and recently was 
associated with the late Theodore 
F. MacManus. 


Joins 


Bryan Warman, former  vice- 
president of United States Adver- 
tising Corp., Toledo, and former 
advertising manager of Libby- 
Owens-Ford Glass Co., is now with 
the sales development staff of the 
Jam Handy Organization, Detroit. 


Circulation 


W. F. Hufstader, general sxles 
manager, disclosed last week that 
the Buick magazine has reached a 
total circulation of more than 710,- 
000 monthly. Publication circulated 
to Buick owners throughout the 
world, was recently awarded to» 
racing by the Direct Mail Adver- 
tisers Assn. 


Defense 

New weekly radio report to the 
nation on the progress of national 
defense production has been in- 
augurated by National Broadcast- 
ing Co., in cooperation with the 
National Assn. of Manufacturers. 
Is heard Saturday nights, 7 to 7:30 
p.m., E.S.T., over NBC’s Red net- 
work. 

“Defense for America” is the 
theme of the new program which 
so far includes 13 broadcasts to 
originate in as many of the coun- 
try’s key defense production cen- 
ters. 


Joins 

Steve Richards, for the past 
three years manager of the Detroit 
bureau of United Press, has joined 
the publicity staff of Arthur Kud- 


ner, Inc. He will headquarter in 
| Detroit. 
Brochure 

National Assn. of Broadcasters 


has issued a brochure titled “Ra- 
dio’s Contribution to American 
Democracy 1920-1940.” 
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n Rises to 125,340 Cars and Trucks 


So & e ¢ 
| esumes 
AN’s P Estimat Willy sk Passenger Car Registrations 
S Froduction Estimate Operations After 22 STATES FOR JANUARY 
(U. S, and Canada) Pp Jan.to Jan. Total 1941 Total 1940 Unit 
WEEKS ENDED FEB. 22, FEB. 15 3 W, k Idl ess Date Pos. 1941 Pos, 1940 Pos. Gain 
Jan.1 Jan. 1 ha cree rte Chevrolet ............ 21,897 1 21897 1 92696 4 799* 
Week Same Week Feb, to to DETROIT.—Production last week tts 66-04 veka ok 15,803 2 15,803 2 44959 9 1,544 
, rated Week Ended to” Feb. 24 vob. 221 of new cars and eee ements 11,579 3 11,579 $8 10705 3 874 
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Big Demand Reported 
For Cadillae F ranchises 


DETROIT, — Applications for 
dealer franchises at this time of 
year are currently running heavier 


Portend Big 194] 
For K.C. Dealers 


KANSAS CITY. — Kansas City | | 
motor car dealers are very opti- 


rolet leads with 660 cars; 








Like many months past, Chey- 


then 


Ford 299; Plymouth 268, and Buick 
213. 


Truck sales are also showing a 
arge gain. January had an in- 
crease of 69 percent over January, 
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Nash....... Steady; 2,000, five days | Warming un of the battery of 12| along this line ig Anticipated be-| showing almost 100 percent gain PHILADELPHIA. — gsxr Industries, 












fore mid-March,” Smith said. “Tt 
indicates that the retail] market is 
preparing for unusual spring busi- 
ness.” 


over the previous year. 
Passenger car registrations dur- 
ing January were 2,358 units com- 
pared with 1,249 in the same month 
of 1940, December new car sales 
totaled 946 Which was a 50 ercent 
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Studebaker. - Steady; 2,640, five days | Steel Workers Organizing Commit- 
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Pete Wemhoff's Fourth Dimension 
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New Passenger Car Registrations, 


Figures Supplied by R. L. Polk & Co., and for New York City area by Sherlock & Arnold 
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22 States for anuary, 1941-1940 


manufacturers of ball and roller bear- 
ings, has inaugurated an annuity-com- 
pensation plan in which the company 


and years old in Service for five 
years or more, Put pays all back premi- 
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Chevrolet Extends Traveling Reconditioning School 


Complete Shop on Truck 


Goes Directly to Dealership 


DETROIT.—An innovation in 
used car reconditioning, which is 
attracting widespread comment, is 
a new training plan recently put 
into effect by Chevrolet. Bringing 
latest approved reconditioning 
methods direct to individual dealer- 
ships, the new used car recon- 
ditioning school trains the dealer’s 
service man within his own dealer- 
ship. 

At present, nine Chevrolet trucks 
—each a complete used car re- 
conditioning shop in itself—are in 
the field, moving from one dealer- 
ship to another, with a two-week 
or full month layover at each 
dealer’s place of business. 


Manning the truck is a recon- 
ditioning instructor, who was 
formerly a Chevrolet dealer’s used 
car reconditioning manager. Each 
instructor is first brought to De- 


Detroit New Car 
Sales Up; Start 
Used Car Drive 


DETROIT—James A. Mason, 
president of Detroit Auto Dealers 
Assn., reports that January was 
the largest new-car selling Jan- 
uary in the history of the automo- 
bile business in Wayne county, 
with a total sale of 11,734 new 
passenger cars and trucks, as 
compared with the 8,695 in Jan- 
uary, 1940, an increase of 34.9 per- 
cent. 


This unprecedented January rec- 
ord, following October, November 
and December sales which also 
established new records, has in- 
creased the new car dealers’ used 
car inventories very materially. 

DADA is sponsoring a used car 
sales campaign, which will run 
from Feb. 22 to Apr. 1. The cam- 
paign consists of many billboards 
throughout metropolitan Detroit. 
It also includes posters which will 
appear in dealer windows, and 
large display banners which the 
members of DADA will display on 
their used car lots. 





We have the honor to announce 


the acceptance of 


A vu tT O M 


SEAVIL 


THE PICTURE PAPER FOR SERVICEMEN 


to membership in the 


Controlled Circulation Audit 


ifs} 
Effective February 14, 1941 





Initial audit of circulation covering 
the period from July, 1940 to Jan. 
1941, is now available on request. 





troit for an extended training 
course under the direction of the 
National Used Car Reconditioning 
department. Upon graduation he is 
put in charge of a portable shop 
unit. 

Experimentally, a Chevrolet used 
car reconditioning truck was first 
put on the road three years ago to 
test the possibilities and value of 
this type of training school. The 
unit spent two years covering the 
Charleston, (W. Va.) zone, operat- 
ing in approximately 20 dealerships. 
So enthusiastic was dealer re- 
sponse that Chevrolet decided to 
put eight more units in the field. 
Two units at present are located 
in the Norwood zone, both booked 
ahead for a full year. Another in 
the Cleveland zone has a 14-month 
booking ahead of it; one in the 
Memphis zone is booked for seven 
months; one in Detroit zone for 
five months. The remaining units 
are located in the Boston, Phila- 
delphia, Chicago and Oakland 
zones. 

So complete is the training of- 
fered the retail men that it extends 
even to instruction in the handling 
of written charts and forms map- 
ping the progress of the used car 
through the seven reconditioning 
steps outlined by Chevrolet. The 
course begins with fundamentals, 
the instructor analyzing each 
dealership’s used car recondition- 
ing department from the stand- 
point of the five fundamentals es- 
tablished by Chevrolet. They are: 
adequate space, modern tools and 
equipment, competent mechanics, 
capable management and a defin- 
ite procedure. 

The truck carries not only tools 
and equipment for all Chevrolet 
used car reconditioning procedures, 
but also the special tools needed 
for reconditioning other makes. 
Augmenting the course of training 
which the service instructor 
teaches, the unit carries a set of 
six slide films on used car recon- 
ditioning, for further visual train- 
ing. 

Nine Chevrolet trucks are used 
in the work, each a heavy-duty 
model on 160 inch wheelbase. 
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NADA 


(Continued from Page 1) 


the NADA program will be forth- 
coming from the department of 
education. 


At the Detroit meeting last week, 
the committee also voted to 
recommend to NADA board of 
directors that Washington repre- 
sentation be established as a means 
of protecting the interests of auto- 
mobile dealers and to help correlate 
the activities in national defense 
with the operations of the dealers. 

Approval was given to a public 
relations program’ designed to 
show the importance of the auto- 
mobile in the nation’s economy, and 
the vital part it plays in the con- 
summation of the national defense 
program. 

Bishop reported on developments 
in the application of the wage-hour 
law to automobile dealers, which 
included new interpretations cover- 
ing the parts department, and 
broader definitions of retailing. 

In opening the session Cargile 
addressed a message to the auto- 
mobile dealers of America which 
formed the outline of the plan he 
hoped to follow: 

“This association was the child 
of World War I,” he said. “That 
it may come to maturity in this 
emergency, and in that maturity 
reveal full justification for the at- 
tention and care which have been 
lavished upon it, shall be our goal. 

“This association is the corporate 
child of one of the states of this 
union, and as such its first duty 
is to the nation. This duty shall 
be discharged without regard to 
sacrifice or reward. 

“This association is the servant 
of the dealers of America, and can- 
not escape the obligation of leader- 
ship. This leadership must be virile, 
honest and courageous. This, too, 
shall be done.” 


My First Sale 


LTHOUGH generally it is 
not recommended to wreck 
your first prospect through a 
country fence on _ your first 
demonstration, it can be done 
without losing your first sale. 
As a matter of fact, it was done 
—once in the lifetime of Charles 
S. Snyder, of Snyder Automo- 
bile Co. (Hudson, Reo and White 
trucks), York, Pa. 

By way of proper background 
for this tale of how generally 
not to make your first sale, 
Snyder’s father was a French- 
man who had a_ blacksmith 
shop for the general repair of 
revolvers, guns and other fire 
arms, bicycles, wagons, car- 
riages, baby carriages or any- 
thing on wheels. Young Charles, 
who is now the same age as 
President Roosevelt, learned his 
father’s trade. The parts they 
couldn’t get they would forge 
out, according to Snyder. He 
says: 

“My first sale was really a 
home-made automobile made by 
Fred Brunhouse in York, Pa., 
about 1898. I was about 16 and 
he got me to try to sell it. It 
had a vertical gasoline engine, 
two cylinders. It had one seat 
and was painted red. It had car- 
bide lamps for running and coal 
oil lights for parking. 

“I had a prospect lined up, a 
mechanic by the name of Ed- 
win Faust, who lived about five 
miles out in the country. I got 
out there all right, but when I 
was taking him for a ride, sud- 
denly the steering let go and 
we went through a fence. For- 
tunately, he overlooked it. He 
said it might happen to any- 
body. When we got through the 
fence the two front springs 
were broke, but I was a repair- 
man and I promised to fix it for 
him and I did and he bought it.’ 

Having been in the automo- 
bile business continuously since 
1898, Snyder has the distinction 







































NINE CHEVROLET heavy-duty 
operating throughout the country as traveling used car reconditioning shops. 


trucks, such as this one, are currently 


Complete stocks of supplies and materials are carried in the truck, as 
illustrated here. Victor Wirt, Chevrolet used car reconditioning expert in 
charge of the unit operating in the Chicago zone, is shown above. 


Volume Merchandisin 


Battle Cites His Method 
For Appraising Used Cars 


Epitor’s Note: Because of the 
interest aroused by the “volume 
merchandising” discussion, at the 
recent National Automobile 
Dealers Assn’s convention, AuTo- 
MOTIVE News believes many of its 
readers will welcome additional 
details on the two methods dis- 
cussed, i.e., the orthodox proce- 
dure employed by John R. Battle, 
New Orleans dealer, and _ the 
newer methods used by Charles 
Kensinger, Memphis dealer. A 
resume of Battle’s address is 
given herewith; Kensinger’s talk 
will be reviewed next week. 


DETROIT—“The used car is 
worth as much as we are able to 
get the customer to want our new 
car.” 


This, according to John R. 
Battle, head of Cathey Chevrolet 
Co., New Orleans, is the way to 
appraise used cars and arrive at 
the appraisal price. Battle, who 
spoke at the session on “The 
Trend Towards Volume Merchan- 
dising’ at the recent National 
Automobile Dealers Assn.’s annual 
meeting in Pittsburgh, declared 
that used cars are “the main part 
of our business for they are the 
outlet for all of our gross profit 
possibilities” in a dealership which 
last year retailed over 6,000 new 
and used cars. 

Battle, an exponent of the ortho- 
dox method of merchandising, re- 
vealed that his company has never 
sold used cars at wholesale during 
the “20 years we have been in the 
automobile business.” 

“We have about 100 new and 
used car salesmen,’ Battle de- 
clared, “and we are told that our 


Columbus Radio 
Station Sponsors 


Used Car Drive 


COLUMBUS, O.—Members of the 
Columbus Auto Trades Assn. are 
now engaged in a “Million Dollar” 
sale of used cars which will con- 
tinue until March 1. 

The campaign is being sponsored 
by local radio station, WBNS, 
which has supplied the participat- 
ing members of the association 
with red, white and blue windshield 
stickers and bumper strips adver- 
tising the sale and, in addition to 
the paid commercial announce- 
ments, the station will interview 
each dealer or some member of his 
organization over the air. 


Akron Dealers 


Used Car Sale On 


AKRON. — Used car exchange 
week, an annual event sponsored 
by the Akron District Automobile 
Dealers Assn. and its members will 
be held from Feb. 24-March 1. 

The dealers are making plans to 





compensation plan is about the 
highest of any dealer in the 
United States. I believe there are 
only two ways to get a job done; 
one is to do it yourself, the other 
is to pay someone to do it for you. 
We would just as soon trade for a 
12-cylinder car as the slickest 1939 
model that drives up to our door, 
for there is just as much profit in 
trading in a big, old crate as there 
is in a slick, little number. 

“They are all worth $3 apiece 
up, and we start out on that basis.” 

Battle asserted that his company 
loses less than 10 percent of the 
deals brought in, declaring that 
“our biggest problem is finding the 
customers before they buy some- 
one else’s car.” 

“We do not guarantee a used 
car to run around the _ block,” 
Battle said. “When a_ customer 
comes on our lot, he asks us if we 
have any good used cars. We say: 
‘No, sir. We don’t know how 
good they are, most of them are 
worn out, that is the reason the 
people traded them in, but we can 
sell you one cheaper than anybody 
in town. We will not fool you 
about the car, and will show you 
all that we do to recondition them 
to make them worth the price we 
can sell you one for.’ 

“Right away, the reaction that 
takes place is the customer says 
to himself: ‘This fellow is not lying 
to me, he is telling the truth.’ For, 
used car buyers know that used 
cars have been used. That is the 
reason they are on our lots. We 
do not profess to be lily white, but 
we do try to tell customers the 
truth.” 

Battle declared he did “not be- 
lieve it is sound, or will last over 
a long pull for dealers to get into 
business on capital loans, with no 
permanency behind their setups. 
The automobile business is a big 
business and as a matter of sound 
merchandising needs adequate 
capital and suitable buildings to 
operate in.” 

He also emphasized the profit 
possibilities in the parts and serv- 
ice end of the business, and 
pointed out that his own company 
remains open day and night to 
service the cars of his customers, 
who might otherwise give this 
business to super-service stations 
where he can get service at all 
times. 

Battle outlined how his company 
does away with cross-selling by 
bringing the dealer, from whose 
territory the prospective customer 
comes, into the deal and by giving 
him the gross profit on the trans- 
action or turning the customer 
back to him. 


Milwaukee Used Car Drive 
Sells 782 Units in Week 

MILWAUKEE. Eight local 
Chevrolet dealers cooperating in a 
used car liquidation sale sold 782 
used cars during the first week 
of the event. 































































































xchange week the big- Dealers offered to pay $50 for|] of being the first dealer in the 
rar ie and, according| any junker, 10 cents per mile|| United States to go into busi- 
to Paul Martin, manager of the} transportation expense to _out-of- ness and stay in. In recognition 
association, special prices and other} town buyers within a 250 mile of this, he was presemee S 
incentives will be offered the pub-| radius and offered terms of 3]]| plaque by National Automobile 
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percent down, two years to pay|}| Dealers Assn. 


with no payments until May. 
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A D V E R T j S E D Cleveland—Plain Dealer; Indianapolis—Times; Detroit 


ctua Lain ‘ f ; 
>| A 1 top and bottom prices on 1940, 1939, 1938 and —_News; Chicago — Herald-American; Dallas — News; 


1937 used cars as advertised in local newspapers S ili Pp i , 
Be oe eke: New Orleans — Picayune, States; Kansas City — Star; 
SEDAN prices only used in this comparison. News- Used Car e ing rices : 


Minneapolis—Star-Journal; Denver—Post; Los Angeles 


























































ae Se include : Boston Globe ; ee For Week Ending Feb. 9 ~-Examiner; San Francisco—Chronicle. 
8, Journal American; Philadelphia ulletin; (Copyright 1941—Automotive News) 
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. 39] 485 | 465- 457 | | 595- 495| 499 | 499- 445| 495- 445 | 565- 545| l 615- 477 
6 38] 429- 339 315| 345 | 445 | 335 l | 489- 467 | 410 | 525 l 425- 390 
: 87] 385- 299| 345- 245| | 265 | | 295- 269 | | 325 | | | 345 | 375 | 385 | 340- 271 
y}| Olds Six (60) ’40§ 775- 645| 665- 645| 625- 595| 895- 625| 795- 665 | 750- 565| 775 | 745- 645| 650- 595 | | 745 l | 742- 622 
, “399 575- 525| 575- 445| 475 | 595- 475| 569- 485| 540- 399| 550- 445| 565- 525| 595- 499| 545- 495| 495- 445| 595 | 648- 595| 645- 615| 569- 496 
i. 88) 475- 395, 425- 399| 395- 365| 525- 395| 495- 350| 450- 295| 445- 365) | 445 | 475- 345| 479- 395| 545- 397| 485- 375| 495 472- 370 
f "875 395- 275 375 | 385- 245| 395- 329| 295- 249| 365- 249| 395 | 345- 325| 375- 225] 375- 295| 395- $25| 395- 295 | | 375- 281 
°| Packard Six "404 745 | 600 | 895- 695 | 695- 550| 795- 679 l | | | 745 | 985- 765| 945- 895| 801- 717 
5 394 665- 495| 675 | 415 | 595 | 575- 569| 625- 545| 565- 525 | l l l l l l 588- 533 
, "38 525- 445 445- 395! 500- 345) 525- 475] 445 | | 445- 425 | | | 485 | | 495- 485| 495- 445 | 484- 431 

37] 395- 265| 365- 196| 365- 295, 495- 245| 350- 289| 295- 219| 345- 295 | | 365- 325| 375 | 345- 299 | | 475- 395| 525- 495| 360- 301 


409 599- 545| 595- 495| 595- 540| 599- 485| 665- 545| 490- 445| 649- 485| 743- 545| 
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"385 425- 339, 395- 295| 395- 345| 465- 295] 425- 375| 385 | 365- 295| 445- 345| 425- 295| 385- 295| 389 | 395- 325| 495 | 525 
"374 -349- 200| 225 | 325- 295 | 365- 225] 395- 249| 292- 245| 325- 199| 369- 269| 325- 295| 325- 145| 295- 275| 385- 275| 898- 260 | | 336- 245 
Plymouth Deluxe "40 = 665- 595| 645- 625| 615- 495) 645- 595| 525 | 675- 469| 645- 545| 575 | 648- 625| 685- 572| 695- 595| 667- 548| 625- 565| 795- 645) 650- 573 
39) 595-450) 487- 397| 495- 425) 595- 410| 545- 395] 500- 360| 495- 375| l | 525- 485| 498- 469| 479- 391| 595- 465| 650- 595| 538- 435 
38] 445- 295| 295 395- 265| 445- 295| 375 | 299- 269| 365- 295| 345 l | 445- 395| 398- 338 | | 485- 345| 495 | 399- 312 
"87 339- 245 | 350- 265| 365- 195| 335- 325] 285- 199] 295- 245| 295 | | 345- 295] | 365- 296| 425- 259| 445 | 349- 258 
Pontiac Six "40 695- 645) 695- 595| 595 | 865- 595| 725- 675| 695- 520| 735- 595| 695 | | 695- 625| 695 | 795- 645| 745- 675| 845 726- 619 
39] 625- 450| 575- 495, 545- 435| 585- 465| 595- 494] 525- 435] 575- 465| 545- 495 | | 595- 500| 575- 475| 595- 495| 595- 525| 650- 575| 683- 486 
"884 495- 390) 445- 410) 445 | 445- 345 | 475- 389) 429- 365 | 465- 325| 475 | 415 | 485 | 395 | 495- 395| 445- 329] | 454- 368 
87] 385- 275| 285 310- 295| 385- 225| 375- 339| 350- 219| 365- 235| 295- 245| 338- 295| 375- 239) 350 | 345- 235| 395- 285 | | 372- 262 
Studebaker Champion 409 575- 545 | | | 625- 525 | 529- 490 | | | 565- 545 | 625 | 465 | 595 | 595 | | 572- 526 
"899 470- 445 | | | 545- 485 | 449- 395| 425 | 465 | | | 475 l | 494 | | 475- 442 
Studebaker Commander °40] 795 | | | 750 | | | | 649 | | 875- 845] | 807- 747 
39) 525-4750 | 485 | GS-45 | 544 | 495 | 495 | 495 Deeg a | 745- 595| 675 | 558- 515 
389 445-435 | | 335 | 495- 325] 475- 450| | 445-365) 443- 315 | 395 495- 425 | 485 | 585- 395 | ' 460- 391 
(Dictator) ’37§ 365- 320 295- 200| 395- 235| 345- 299 295- 245! 325 345 315- 340 | 295 395- 365 | 450- 345| 495- 395| 362- 305 
Willys 409 499- 475! 398 | 465- 395| 445- 395 | | 445 = 150- 445 | 550 | 500- 499 | 169- 442 
| _ 260 |_ 325 |_ 299 Sahl Nic ieee a ee | 399 r | 321- $21 
38) 250 | 245 l | 245 | 295 | 295 | 234 299 z | 266- 266 
35) 185 185 199 177- 125 | 5 i | 239- 168| 235- 225| 202- 158 





National Average, All Makes, Feb. 9—$533-$451 

National Average, All Makes, Feb. 2—$519-$450 

Used Car Selling Prices, as advertised in the classified section of metropolitan newspapers nationally, are compiled exclusively by Automotive News as a copyrighted feature 
This is the first time any_here that bona-fide top and bottom prices have been compiled from published figures to establish the trend of the market and the resulting national eal 
Where no prices are quoted, no car of make and model was offered during the period covered. 


Used Car prices in Pittsburgh, Cincinnati, St. Louis, Atlanta, Houston, Oklahoma City and Seattle appeared on this page last week and will be published iin next week 
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Chapter CXI—The Soap Box Derby 


The Soap Box Derby takes the place of Fisher Body’s 
Craftsmen’s Guild, which was inaugurated in 1930 to 
educate the youth of America in the art of using tools 
and learning to use their hands. The entrants built 
miniature Napoleon coaches and winners were given 
collegiate courses. Chevrolet overlapped this to a cer- 
tain extent, only it sought its talent in a younger gen- 
eration. Both, however, had the common aim — getting 
the boys off the street and training their minds and 
hands to do something useful. Having been personally 
interested in the Derby, it is but natural I should wish 
to include, with dramatic flourishes, in the concluding 
chapters of my book the story of the kid classic. So 
here goes: 

Time after time in this saga I have worked up to the 
present, only to go back to the beginning of things auto- 
motive — to my early days in Chicago — and start over 
again. Now I’m going back once more, and to a still 
earlier date; all the way to Athens, Pa., and to my first 
wheeled vehicle. It was a three-wheeler, known then as 
a velocipede. In those days, the velocipede was the only 
contraption on which a boy could ride and propel him- 
self; next came the high-wheel and safety bicycles. So 
it happened that when the automobile came along, driv- 
ing one was a totally new experience — no one had ever 
before sat in a four-wheeled vehicle and steered it. 

Things are different today. The child is hardly out 
of his baby carriage before he is speeding about on one 
or another of innumerable types of four-wheel, foot- 
propelled vehicles, learning the rules of the road, gain- 
ing skill in control, and developing judgment of speed 
and distance. Thus, the boys and girls of today grow up 
possessed of much of the technique necessary to driving 
a real car, before they ever get a chance to slip into the 
driver’s seat and surprise their parents by taking the 
car around the block like veterans. 

I grew up before the age of the toy automobiles. Yet 
it has come to pass that I have had as much genuine 
pleasure and as many real thrills out of them as any 
small boy could hope to have. For, be it known, I am a 
member of the National Contest Board of the All- 
American Soap Box Derby, along with Franklin Reck, 
of American Boy; Julian Leggett, of Popular Mechanics; 
Irving Crump, of Boys’ Life, and Arthur Wakeling, of 
Popular Science Monthly, with John M. Bonbright of 
Campbell-Ewald, as “military aide.” And every year, 
at Akron, O., in my official capacity on the bridge 
across the track at the finish line, as youngsters coast 
to victory or defeat, I watch with the same keen interest 
and serious attention as I used to devote to the road 
contests and races in the early days of the automobile. 


Boy Champions ' 

No one who has not been to Akron to see the national 
finals of the Soap Box Derby, which bring together the 
champions representing more than 100 cities all over the 
country, can imagine the heart-gripping impressiveness 
of the contest. Here, in heat after heat, boys 10 to 15 
years old, each one piloting a tiny car that he himself 
built, come coasting down a smooth ribbon of concrete 
at Derby Downs, three abreast, displaying all the ele- 
ments of skill and control and courage that one can see 
at the Indianapolis Speedway on any Memorial Day. 
Their sole motive power is gravity — yet, from a stand- 
ing start, they flash across the finish line at 30 miles an 
hour, timed to the hundredth of a second — and so close 
are the heats that oftentimés even an oldtimer like me 
can’t decide the winner, but must wait for the photo- 
finish print to reveal the half-inch difference between 
the first car and the second. 

Like most important movements, the Soap Box Derby 
sprung from a small beginning. One day in 1933, Myron 
E. Scott, a newspaper photographer in Dayton, O., shot 
a few human-interest pictures of small boys scooting 
downhill in home-made cars. His imagination fired by 
the youngsters’ enthusiasm, he got the idea of holding 
a race for the soap box cars, and induced his newspaper, 
the Dayton Daily News, to stage a “derby” as a promo- 
tion activity. The event clicked, and Scott conceived the 
idea of a countrywide Soap Box Derby. To gain a 
national sponsor, he naturally went to the automotive 
industry; in short, to Chevrolet, which has been the 
national sponsor ever since. 

Each year’s races are sponsored jointly by Chevrolet 
and leading newspapers throughout the United States, 
plus several in Canada and in the Canal Zone. Chevrolet 
maintains supervision over the broad general program. 
The newspaper at each sponsoring point conducts its 
own race under the national rules, and then sends its 
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local champion to compete in the national and inter- 
national finals at Akron. There Chevrolet and the Akron 
Beacon Journal collaborate as hosts, with C. P. Fisken, 
— manager of Chevrolet, in charge of opera- 
ions. 


Year by year the Soap Box Derby has increased in 
scope and in popularity. In its first year under national 
sponsorship by Chevrolet, 34 newspapers sent city 
champions to the national finals at Dayton at which I 
officiated. There were 52 participating cities in 1935, 
when the finals were held at Akron, where they have 
been staged every year since. In 1940, the number of 
sponsoring cities reached a new high, and 130 city cham- 
pions competed in the finals. 


The hill is worth a detailed description, for it is the 
only one of its kind anywhere. It is of concrete, 30 feet 
wide, entirely without crown. From its steepest grade — 
16 percent near the top —it levels out gently toward 
the bottom. Top speed attained by the racers in their 
one-fifth mile dash is about 30 miles an hour. Joints 
between the concrete slabs are ground smooth to elimi- 
nate bumps. Sturdy plank guard-rails line the course, 
at hub-height, to keep cars within bounds. 


The Course 


At the top of the course is a large, level paved area 
where the entries line up, under a huge tent, for their 
heats. Service pits for greasing and last-minute adjust- 
ments adjoin this area. At the starting line, a heavy 
shaft with a baffle in each car lane is countersunk in 
the pavement, from one side of the course to the other. 
Cars are lined up for each heat with their noses against 
the baffles. At the starting signal, the baffles drop and 
the entries get away to an absolutely even start. At the 
same instant, the electric timing device is set in motion. 

There are grandstand and bleacher seats to accommo- 
date 30,000 persons, and standing room along the course 
for several times that many more. Hundreds of acres 
of parking space are available at the Akron Airport, 
adjacent. 

The prizes at stake in the finals are headed by a 
$2,000 college scholarship. There are numerous other 
awards, both for the runners-up and for the winners in 
several different classifications. And so that no one will 
feel left out, when the prizes are distributed at the huge 
Derby banquet after the race, there is a handsome wrist- 
watch for every city champion, no matter where he 
finished at Akron. 

Civic, educational, and industrial leaders of Akron 
work with Chevrolet to make each year’s event greater 
than ever. The Mayflower Hotel is reserved, from lobby 
to roof, to accommodate the champions, their newspa- 
permen escorts, the many parents who make the journey, 
the scores of officials required to handle the program, 
and guest celebrities. 

The crowds attending the national finals are tre- 
mendous, numbering from 60,000 to 100,000 persons. 
Incidentally, they seem to get more excitement and 
thrills than do the throngs at the Indianapolis classic; 
in fact, I do myself, because there is a stirring heat on 
the average of one-a-minute — none of the long monoto- 
nous grind that marks the 500-mile Memorial Day race. 


I am going to list here the winners of the Soap Box 
Derby national championships to date, for it is my be- 
lief that sometime in the future some of them are likely 
to make their impression on the automotive or aviation 
industry. Twenty years from now, perhaps someone may 
be browsing through this saga of mine. To him, I sug- 
gest that he will find it interesting to look up, in the 
membership lists of the Society of Automotive Engi- 
neers, the status of these early Soap Box Derby cham- 
pions: 

1934—-Robert Turner, 11 years old, of Muncie, Ind. 

1935—Maurice E. Bale, Jr., 13 years old, of Anderson, Ind. 

1936—Herbert Muench, Jr., 13 years old, St. Louis, Mo. 

1937—Robert Ballard, 12 years old, of White Plains, N. Y. 

1938—Robert Berger, 14 years old, of Omaha, Neb. 

1939—Clifford Hardesty, Jr., 11 years old, White Plains, N.Y. 

1940—Thomas D. Fisher, 12 years old, of Detroit. 


This is the 111th installment of Chris Sinsabaugh’s memoirs. 
Succeeding chapters will appear in subsequent 
issues of AvuToMOTIVE NEws. 
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Word in Edgewise 
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the leading advertising men of 
America, representing every phase 
of this gigantic industry, my pleas- 
ure came from seeing my life-long 
friend and confidant, Henry Theo- 
dore Ewald of Detroit, awarded the 
gold medal of achievement for 1940. 
It’s the highest 
award in adver- 
tising that can 
be given any in- 
dividual; a dis- 
tinction which 
has been _ con- 
ferred on _ only 
six previous oc- 
casions. This was 
the first time it 
had ever been 
awarded to any 
man who came 
from west of the 


Henry Ewald 


Hudson River. 

Of course no man in the room 
knew better than I that the judges 
had never been better justified in 
their decision than on this occa- 
sion. Ever since I have known 
Henry (and that accounts for 
more than 30 years of my life) he 
has been more than a friend or 
confidant, perhaps even more than 
a brother to me. The word “buddy” 
(which we put into our vernacular 
during the last war) comes nearer 
to expressing what is meant by 
those who are a part of such a 
relationship. Perhaps the definition 
of the word “buddy” would be: a 
man whom you are frank to criti- 
cize and reluctant to praise to 
his face, but one you will defend 
or praise unstintingly to any other 
living person, be he friend or 
enemy. So probably no_ greater 
praise could I give him than “Well, 
Henry, I see you got what was 
coming to you, you old so-and-so! 
I guess they must have thought 
you deserved it!” I think I'll let 
it go at that. When you have a 
buddy who has lifted himself by 
his own bootstraps from selling 
newspapers to winning the crown- 
ing achievement in his profession; 
when he is recognized by neutral 
judges and duly honored for his 
achievement, thus confirming your 
own convictions of his stature, you 
get a satisfaction which the con- 
fines of an ordinary vocabulary 
are inadequate to express. I know 
there are countless others who feel 
just the same as I do about Henry’s 
signal honor and find it just as 
difficult to express their emotions! 
“More power to you, Old Timer!” 
—G.MLS. 


Cincinnati Dealers 
Start School To 


Train Mechanics 


CINCINNATI. — Realizing that 
their service departments were be- 
ing raided by industries engaged in 
national defense work to remove 
skilled mechanics, Cincinnati deal- 
ers appealed to the Cincinnati Au- 
tomobile Dealers Assn., which 
responded by making a survey of 
all dealer establishments to learn 
the actual needs of man power in 
service departments. 

To train replacements, the asso- 
ciation arranged for a series of 
night classes at the Automotive 
Trade School. These courses will 
cover 17 subjects, will be held 
three nights a week for 12 weeks. 
The expenses of the emergency 
training will be defrayed by funds 
obtained from the government un- 
der the national defense appropria- 
tion. 

More than 100 men have _ been 
enrolled for the courses. These 
men, now employed by dealers, 
will train to take over important 
service work when mechanics now 
handling the operations are called 
to the colors or lured away by 
higher wages in airplane factories 
or other defense activities. When 
this initial training course is com- 
pleted, a second school will be 
organized if there is demand, and 
this procedure will be continued 
according to future needs. 


New Tank Cleaner 
GARWOOD, N. J.—Magnus Chem- 


ical Co., Inc., manufacturers of auto- 
motive cleaning materials and indus- 
trial soaps, announces the development 
of a new cleaning compound, Magnus 
No. 782, a cold tank cleaner especially 


removal of fuel 
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and fuel 


carburetors 


compounded for 
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pumps. 
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(Continued from Page 1) 


shapes and forms for its motor 
cars,” Walker goes on. “It’s in the 
very nature of the automobile 
scientists—designers, too, for that 
matter—to look far into the future, 
to investigate the possibilities of 
every new material and to develop 
new materials. Without a doubt, 
national and international develop- 
ments have accelerated this type of 
research and investigation.” 
* + * 


WALKER DECLARES he feels 
it would be no tragedy if he, in 
the designing of motor cars, were 
suddenly deprived of the supply of 
zinc that’s been so widely used by 
the automobile industry in the die- 
casting of such gadgets and ap- 
purtenances as instrument panels 
and radiator grilles and molding. 

“National defense requirements 
may claim the greater share of the 
zinc our industry has been using— 
for zinc plays an important part 
in the building of weapons ranging 
all the way from rifles to tanks,” 
he asserts. “But there are already 
new materials that will take the 
place of zinc in many of its adapta- 
tions, particularly those of orna- 
mentation, so far as automobiles 
are concerned. Among these mate- 
rials are plastic substances. We 
can trim our instrument panels in 
an almost limitless variety of 
colored plastics which will be even 
more attractive than what is now 
in use. We can house our instru- 
ments—such as speedometers, oil 
and fuel gauges, clocks and the 
like—under transparent plastic ma- 
terials. Already, both these things 


have been’ successfully accom- 
plished. 
“It is conceivable that we can 


make our cars safer to drive by 
substituting plastic ornamentations 
for the gleaming metal trims on 
our instrument panels, for plastics 
can’t set up the confusing glare 
that is often created by a pro- 
fusion of gleaming metal designs. 
Any change that makes life less 


confusing for the driver  con- 
tributes its share to safety.” 
* eS * 


NATIONAL DEFENSE can take 
the zinc that has been going into 
the die-cast radiator grilles—and 
Walker won’t shed a tear, he vows. 
In the 1942 models, he says, the 
public will see the beginning of a 
trend toward cars that are com- 
pletely without such grilles. 

“As a matter of fact,’ he says, 
“there is every reason to believe 
that we are going to see an en- 
tirely new front-end  treatment| 


which eliminates the radiator 
grille and the catwalk grilles as 
we now know them. Air will be 
scooped into the front end of the 
ear for cooling purposes in an en- 
tirely different way.” 

Chromium, one of the most ef- 
fective plating materials because 
of its hardness and its ability to 
resist high temperatures and wind 
and weather, has been a valued 
asset to the automobile designers 
and builders. Not only do chro- 
mium-plated trims add sparkling 
beauty to both the exteriors and 
the interiors of motor cars, but 
chromium protects pistons, valves, 
shafts and bearings indefinitely 
from rust, tarnish and wear. Since 
chromium steel, for instance, is 
especially needed in the manufac- 
ture of airplane engines, guns, ar- 
mor plate and high speed tools, 
the supply of chromium is quite 
likely to be sharply curtailed one 
of these days, Walker believes. 

“But even so,” he declares, “the 
automobile industry will be equal 
to the occasion. It is my belief that 
the designers, working hand in 
hand with the engineers, will quick- 
ly develop new body treatments that 
will carry all the sparkle and eye 
appeal that are now made possible 
by the wide use of chromium.” 

* 


COME WHAT MAY, Walker be- 
lieves, the nation is going to be 
kept on rubber-tired wheels. Even 
though the rearmament program 
sharply limited the supply of steel, 
it is not only possible, it is prob- 
able, that motorists will drive cars 
with bodies made of entirely new 
materials—materials such as plas- 
tics, for instance. 

“Because of the _ increasingly 
wide use the automobile in- 
dustry has made of plastics during 
the last three or four years, the 
development of these interesting 
new substances has gone ahead far 
more rapidly than would otherwise 
have been the case,” he declares. 
“So, in helping the plastics in- 
dustry to develop, the automobile- 
makers have done themselves a 
big favor. Plastics, as a result, can 
be quickly adapted to even more 
comprehensive automotive uses, 
such as motor car bodies.” 

“To the industrial designer,” as- 
serts Walker, who has numerous 
plastic car designs and models to 
his credit, “an assignment to cre- 
ate a car of this type will come as 
a real blessing. It will give him 
glorious opportunities to express 
himself in new colors and con- 





HERE’S ONE of the plastic cars designed by George W. Walker, Detroit 
designer, who discusses plastics and their application to the automobile, in 


today’s “Sparks”? column. 


tours. He will be able to create real 
sparkle, color interest and eye ap- 
peal, even without the benefit of 
special and basic metals. 

“Real advantages will accrue to 
the motorist, too. He will find the 
plastic car lighter and _ hence 
easier to drive. It will be safer, be- 
cause even now certain plastic ma- 
terials have many times the impact 
resistance of sheet steel. It will 
cost him less, because it will be 
cheaper for the maker to build. 

* 


“BESIDES its safety and dura- 
bility, the plastic car will have an- 
other real virtue. Because the color 
is an inherent part of the plastic— 
molded right into it, as a matter 
of fact—no ‘paint job’ will be neces- 
sary. There will be no danger of 
fading or chipping. And manufac- 
turers will be able to offer an al- 
most limitless range of colors. 

“If an owner desires 100 percent 
visibility, he’ll be able to choose a 
car with a transparent plastic roof 
—one that will protect him from 
the weather while at the same time 
it allows him to see all there is to 
see. Windshields and windows of 
transparent plastics, curved so as 
to ‘flow’ with the lines of the car, 
are entirely possible—and they will 
add to design perfection. Already, 
there are forms of ‘plastic glass’ 
that can be quickly and easily 
adapted to motor car uses. A strong 
safety factor lies in the fact that 
these transparent substances are 
unshatterable and well-nigh un- 
breakable.” 

Even if the national defense pro- 
gram does bring about shortages 
of metals now used in the automo- 
bile industry, substitutes will be 
quickly found, believes Walker. 
True, he says, some of them may 
not at first seem entirely satisfac- 
tory. But they will in time effect 
such savings and improvements 


| 





that the industry will derive from 
them a new “lift” comparable to 
the one it received when it started 
streamlining its products, making 
them more truly eye-appealing. 
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EXCERPTS from the columnist’s 
diary, proving he gets out among 
‘em occasionally: 

Sunday, Feb. 16.—No lounging 
pajamas, no slippers, no snoozes on 
the couch today. Duty called, so 
off to work we go. Dropped in at 
Detroit’s Statler, where new execu- 
tive committee of National Auto- 
mobile Dealers Assn. was holding 
its first meeting following Pitts- 
burgh election. Met veterans and 
rookies. New president, Clare Car- 
gile, ace Chevrolet dealer from 
Arkansas, fine fellow, leans to con- 


servative side and should prove in- 
spiring leader. Our own Pete 
Wemhoff and I lunched_ with 
members. Sat next to newest 


member of board, W. J. Dingman, 
Ford dealer from Los Angeles, 
who is one of the Detroit Ding- 
man’s, only one of family to ven- 
ture away from home to make his 
fortune. He talked a lot about 
West Coast. Knew Slim Barnard 
and Herb Preeg and the rest of 
‘em. We got along swell. 
* * cS 


Monday, Feb. 17.— Adcraft Club 
luncheon at Statler to hear Collier’s 
Quentin Reynolds, war correspond- 
ent in London, give us lowdown 
on English situation. Made me 
feel good to have him tell he 
thinks British victory is inevitable; 
that British look forward to in- 
vasion, feeling they can demolish 
it; that American planes are as 
good as the British; that British 
think in terms of offensive, not 
defensive. Audience packed big 
ballroom and was made up of 
cross-section of automobile in- 
dustry, including at head table 


New Commercial Car Registrations, 21 States for Jan. ’41-’40 


Figures supplied by R. L. Polk & Co., and for New York City area by Sherlock & Arnold 
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Bill Holler, Fred Zeder, Larry 

Fisher, Charles McCuen, Sherrill 

Skinner, Bill Stout, among others. 

Feel vote of thanks due Bud 

Schirmer, Detroit chief for Crowell- 

Collier’s, for getting Reynolds for us. 
~ + * 


Tuesday, Feb. 18.— Evening out 
tonight to help give a Detroit wel- 
come to Studebaker’s Ken Elliott, 
who’s new vice-president in charge 
of sales. It was press party engi- 
neered by Morrow Krum_ who 
brought Elliott to motor capital to 
get acquainted with our Paul Prys 
and Peeping Toms. Popular party 
and a good one. Among present 
Dave Wilkie, Bill Macdonald, E. Y. 
Watson, Van Hadley and others. 
All editorial men. Roundtable talk 
(all off record) discussing prob- 
lems of automobile industry and, 
theoretically, settling many of 
them. Kind of session we all en- 
joyed. Hope other parties of this 
nature will be along these lines. 
Interchange of talk of this nature 
cannot help but be beneficial to 
all parties concerned, including 
factory folk. , 

Friday, Feb. 21.—Again at Ad- 
craft Club, second time in a week. 
Glad I went because Red Motley, 
vice-president in charge of Tom 
Beck, Crowell-Collier Publishing 
Co., delivered powerful speech on 
“Salesmanship Under Present Con- 
ditions.” Gist of it, mass distribu- 
tion plus salesmanship in the 
printed word and personal contact 
do not enjoy prestige they deserve 
in minds of American people. Even 
wives and children whose husbands 
and fathers are salesmen don’t ap- 
preciate important position the old 
man has in American economic 
scheme. 


=WANT ADS 


Want a Man? 
Want a Job? 
Want to Buy? 
Want to Sell? 


YOU can make YOUR WANTS 
known quickly and cheaply to 
12,000 Automobile Dealers, J 
Manufacturers—the whole industry! 
Forms close Friday noon at Detroit. 
Cash in advance — TEN CENTS 
PER WORD PER INSERTION. 
Twenty-five cents per word for 
three insertions. Count each initial, 
group of numbers or abbreviation 
as one word. Address: 

WANT AD DEPARTMENT 


AUTOMOTIVE NEWS, DETROIT 









EXPERIENCED ADMAN 


ONE who can produce sound, sales-making 
campaigns right from the start, relieve 
you of responsibility and help step up 
your profits. We can put you in touch 
with a man who has had 20 years 
successful experience, the last five of 
them on the creative staff of a leading 
Detroit agency during which time he had 
complete charge of the creation and 
production of all promotional materials 
for a leading automobile manufacturer. 
Prolific idea man, hard and loyal worker, 
this man, now the advertising manager 
of a well-known Detroit manufacturing 
concern, has a sound reason for seeking 
a change. He would like to secure the 


job as advertising manager of an aggres- 
sive industrial company, assistant man- 
agership in some automotive company, or 


as a creative copywriter for some adver- 
tising agency. He can provide you with 
the best of references. Address him care 
of, Box 261, Automotive News, Detroit. 


BUYER WANTED 


COLLECTION SYSTEM—aApproved method. 
Prepared for Automotive Trade. Effec- 
tive, inexpensive. Trial suggested. Sam- 
ples and literature sent Free. Write 
today. Mercantile Forms Company, 11 
Avon Street, Providence, Rhode Island. 


POSITION WANTED 


PARTS accessories merchandise manager 
now with the Chevrolet Motor Division 
is well qualified for factory district man- 
ager or sales supervisor. Sixteen years’ 
experience, draft exempt. Confidential. 


Box 262, Automotive Detroit. 














News, 


*® Enjoy your visit in sparkling 
surroundings at Chicago's 
very newest hotel 


Allan G. Hurst, Mgr 
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This is the House 
Detroit Built 


This is a house in the suburbs. It is like millions of other 
suburban homes. Detroit and other automobile centers really 
built these houses . . . built this suburban way of living. Before 
the automobiles, suburbs didn’t amount to so much. Now, 
almost one-fifth of America lives there. Millions of other 
people live in a suburban way. Some in the “‘city.”” Some in 
the ‘‘country.”’ Suburbs are growing twice as fast as the rest 
of the U.S. A. You have to have B@—a 4"— and you have 
to have S 8 to have a house in the suburbs. 


This is the magazine that’s read by the people 
who buy the 4a to live 
in the house Detroit built 


This is a very special magazine. It has no stories. It is filled 
with ideas for people with houses and cars and people who 
want homes and cars. It is not very interesting to people who 
live in apartments and ride busses and street cars. 





There is no other magazine that millions of people buy that 
has such a BIG % of readers who live in the suburbs, in the 
kind of houses Detroit built. 














